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FIFTH YEAR. $2 Per Annum. 
No. 29. CHICAGO AND CINCINNATI, THURSDAY, JULY 18, 1901. 15 Cents a Coen. 
sc ineanaiainaal 
| ‘THE LEADING FIRE INSURANCE COMPANY OF AMERICA. INCORPORATED 1819. CHARTER PERPETUAL. 
| EO. WEEKS, Vice Presideat WM. B. CLARK, President. PSAP EMS a |  Amistant Sccretasis 
NORTHWESTERN BRANCH, OMAHA, NEB. 
NE oo: cccscccested $ 4,000,000 00 WM.H. WYMAN,  W. P, HARFORD, 
Cash Assets 43,357,293 72 Genezal Agent. Asst. General Agent. 
Total Liabilities......cccccsccees 4,047,342 69 PACIFIC BRANCH, SAN FRANCISCO, CAL, 
ee 5,309,951 03 BOARDMAN & SPENCER, General Agents, 
Surplus to Policyholders seee eee8 9,309,951 03 INLAND MARINE CEPARTMENT. 
Losses Paid in &2 Years......... 88,243,132 93 CHICAGO, ILL NEW YORK, 
345 La Salle Street. 52 William Street, 














CINCINNATI, OFTIC. 


| KEELER &Z G ALL AGHER, General Agents. meTedte EAbteEDtee, at = vines OF. 





An appointment as agent of the CONTINENTAL is a 
sure cure for all the worries, cares and doubts that 
threaten agents of companies with limited assets; 
constantly changing underwriting ideas; or managements 
of uncertain permanence. 


FOR AGENCY APPLY TO 


THE CONTINENTAL FIRE INSURANCE CO., 


PRINCIPAL OFFICE, 46 CEDAR STREET, NEW YORK. 
WESTERN DEPARTMENT, RIALTO BUILDING, CHICAGO, ILLS 





D, W. C. SKILTON, President. J. H. MITCHELL, Vice-President, 
EDW. MILLIGAN, Secretary. JOHN B. KNOX, Assistant Secretary. 





Surplus to Policyholders, $3,242,549.93. Total Losses Paid, Over Forty-Six Million Dollars. 


CASH CAPITAL, TWO MILLION DOLLARS. 
P H (EN X Lemon, $5062.15 — Amaia, $5,585,094.25 © Relamennce Reserve, $2/067/002.57 = Net Serplen, S520. 00.98 





THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, OHIO. 





LOVEJOY & SPEAR. Managers. AGENCIES IN ALL CITIES AND TOWNS. 
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Cooper 


Fire Insurance Company 


OF DAYTON, O. 


Cuas. D. Magan, 


President. 


H, E. Mean, 


Vice-President. 


W. SCHENK, 


Secretary. 


Cuas. 


The Obio General Agency 


COMPOSED OF 


UNITED STATES FIRE INSURANCE CO of New York, ¥. Y. 
ALLEMANNIA FIRE INSURANCE CO of Pittsburg, Pa. 
A. K. MURRAY, General Agent, 

Offices: 315 W. Fourth St., 


CINCINNATI, OHIO. 
Remember: The Ohio General Agency is a Home Institution. 


Agents wanted at desirable points. 





Successors to 
Centinental Assurance Co. of North America. 
Northwestern Benevolent Society. 
Metropolitan Accident Company. 
Railway Officiaisand Empleyes Accident Association. 


ontinental 
asualty 
ompany. 


CASH CAPITAL, $300,000.00. 


General Offices: 


Writes 


134 Tlonroe Street, Chicago, III. 
ACCIDENT 


sche LMSUratice. 


GOOD LIVE AGENTS WANTED. 


Liberal Policies. 
Low rates and 

Prompt 
\Adjustmeats. 


OHIO’S LEADING AGENCY COMPANY. 


Cincinnati Underwriters 


COMPOSED OF 


EUREKA SECURITY 
Fire and Marine Insurance Fire Insurance Company. 


Oncantzen 134. 
DAPTTAL $200,000. ASSETS 6290,002. | 
SURPLUS $101,208. 
Capital $260,000.  4A£0008e @5VE,608.80. Sarplus $306,502.19. 
¥. A. ROTHIER, President. Cincinnati, Ohio, 





1825. 1901. 


Firemen’s Insurance Company 


OF BALTIMORE, MD 


G. W. POHLMAN, 


General Agent for State of Ohio, 21 E. 3d St., Cincinnati, O. 
G. E, MEEKS, Special Agent, Columbus, O. 


I1,SOl1. 


INSURANCE 


NATIONAL iNsurance 


OF CINCINNATI, OHIO. 


General Insurance—State of Ohio Only. 
G. W. POHLMAN, 


President. 





E.W. BURNET, 
Secretary. 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 





P. W. GUNTINGTON, Presideat. G. W, SINKS, Vice-Presidect. Hi. O’KANE, Secretary. 


THE FRANKLIN INSURANCE COMPANY, 


COLUMBUS, OHIO. 





Organized 1864. Cash Capital, $100,000.00. 





Its Policies guaranteed by Cash Assets of $10,920,000. 
Less Liabilities of $7,370,000. Surplus of over $3,500,000 
Confines its Business to Ohio. 

Insures against Fire, Lightning and Tornado. 





TEUTONIA 


FireInsuranceCompany, 


OF DAYTON, OHIO. 


INCORPORATED 1865. 
OHIO'S STAUNCHEST FIRE INSURANCE COMPANY. 


ASSETS .......... kath ech enaninciaenicdtien aise $565,947.07 
NET SURPLUS (over Capital and all Liabilities) 390,727.27 


EDWARD PAPE, President. T. A. LEGLER, Vice-Pres’t. ). LINXWEILER, Jr., Sooty. 





Ohio Farmers Insurance Company 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on Januarv ‘st, 1905, of $1,118,486.00, reserved 
as follows for the protection of policyholders: 


Reserve for Losses and all other Liabilities 
Net Cash Surplus........... eee, eter eeeseseeese seeeees 


Total. . cccccccccocccces coves $1,118,486.08 


JAS. C. JOHNSON, Paesivent 


M.L. BENHAM, Sccacrany 


=" ORCANIZED IN (846 














THE WESTERN 











OFFICERS: 


F. H. Nicnots, Asst. Secretary. 

W. L. Eaton, Gen’l Attorney. 

W. H. Kennepy, Supt. of Agents. 

J. F. Kennepy, M. D., Medical Director 


THE NORTHWESTERN LIFE and SAVINGS COMPANY 


OF DES MOINES, IOWA. 
ESTABLISHED 1896. 
CAPITAL STOCK, $100,000.00 
(ruLty Paip.) 

The NORTHWESTERN LIFE and SAVINGS COMPANY sells the original plan 
of the ten-year endowment investment policies in shares in place of thousands. One 
share costs $2.50 a month; 87.50 a quarter; $15.00 semi-annually; or $30.00 an- 
nually. Each share is guaranteed to produce the sum of $300.00 in ten years, with 
the additional profit of interest, lapses, and all interest on such lapse fund, all fines 
and penalties for reinstatement of lapsed policies. No medical examinations required 
on these shares. Policies written from one share to one hundred. Premiums the 
same from five to sixty years, and both sexes are eligible. A plan that reaches far on 
the investment lines, also giving a reasonable amount of insurance in case of death. 
Loans 64 per cent of the premiums paid after the third year. Gives one year to re- 
instate in case of lapse, thus making a policy easy tomaintain. No possible chance 
of loss, as every dollar is guaranteed to the policy holder whether he lives or dies and 
is secured with a deposit with the State of lowa. 

AGENTS WANTED. 

Experienced agents should investigate this plan, as it is the easiest seller ever 
put onthe market. A few good general agency contracts will be given in Illinois. 
Any honest, capable, industrious man or woman can obtain permanent positions with 
this company. Send for our helps and hints to agents, and our policy prospectus. 
Address or call on F. G. HOAGLAND, 

State Agent, 
4th Floor Illinois National Bank Building, Springfield, Illinois. 
TRUSTEES: 

G. W. Marquardt, President Marquardt Savings Bank; Arthur Reynolds, Pres- 
ident Des Moines National Bank; John Herriott, Ex-Treasurer State of Iowa; G. D. 
Ellyson. Cashier Marquardt Savings Bank; D. F. Witter, Ex-President Iowa Loan & 
Trust Co.; J. H. Blair, Secretary Iowa Loan & Trust Co.; C. L. Gilerest, Wholesale 
Lumberman; F. C. Macartney, Proprietor Kirkwood House; M. M. Reynolds, Presi- 
dent Guthrie Co. National Bank, Panora; W. L. Eaton, Representative Mitchell Co. 
Osage; H. H. Green, Presiding Elder M. E. Church, Dubuque; W 


y. H. Kennedy, Sup. 
Agents, Des Moines; J. Bb. Tinker, Mason City; F. H. Nichols, Des Moines; C. C. 
Urowell, Des Moines. 


D. F. Wrrter, President. 

ARTHUR REYNOLDS, Vice-President. 
G, W. Marquarpt, Treasurer, 

Cc. C. CROWELL, Secretary. 


ASSETS, $483,329.93 





Instituted in Reign of Queen Anne, A. D., 1714. 


Union Assurance Society of London 





No Overhead 


Priting Loyalty to 

Local Agents. 
No Dual . 
Agencies. 














UNITED STATES OFFICES: 


Society’s Building, 


No. 35 Pine Street, New York, Hall & Henshaw, Managers. 

No. 171 La Salle Street, Chicago, Hall & Henshaw, Managers. 

No. 35 Kilby St., Boston, Hall, Henshaw & Gilmour, Managers. 

English-American Bldg., Atlanta, Ga.,George N. Hurt, Manager. 

Mining Exchange Bldg., Denver, Col., Gerald L. Schuyler, Mngr, 
AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 








| 








THE 


Metropolitan Life Insurance Co. 


(Incorporated by the State of New York.) 


“The Leading Industrial Insurance Company in America.” 








Is represented in all the Principal Cities of the_United States 
and in Conada. 


The Payment of over Two Hundred and Fifty Death Claims Daily 


TELLS OF THE GOOD IT DOES. 


INSURANCE IN FORCE OF OVER $900,000,000 
Attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED, 


Any honest, capable and industrious man, who is willing to begin at the bottom 

and acquire a complete knowledge of the details of the besiness by diligent study and 

——y experience, can, b: demonstrating his capacity, establish his claim to the 

ghest position in the field. It iswithin his certain reach. The opportunities for 

copies eet are ee, rend we es = — a be furnished upon 
¢ Company’s Superintendents in any of the principal cities, or to 

Office, No. 1 Madison Avenue, New York City. - — ” 








OFFICERS, 
THOMPSON, Cas? Je~ and Ass’t Sec’y. 


pos R, Hecreman, President, 

EY FISKE, Vice-President, 
GEorGE H. Gaston, 2d Vice-Pres’t, 
GEORGE B. WoopwarpD, Secretary. 
Tuomas H. WILLARD, Medical Direct 


AMES S. RoBERTS, Ass’t Secreiary. 

AMES M. CRAIG, Actuary. 

ON. STEWART L,. WOODFORD, Counsel. 
° A. S. Knicut, Ass’t Medica’ Virector. 











UNDERWRITER 3 
CUMMED POLICY LABELS. 
PRICE LIST 
COLORS. EMBOSSED. 

Red and White, Black 
Blue and White. and Green 
or Chromatic. Gold Bronze 
eee 3.00 $ 4.50 $ 5.50 214M... ....$10.00 
aes kas 3.75 5.50 6.50 5 M ose 1580 
By bse <ackai 4.50 6.50 7.50 10M. .. 25,00 
2 Farr 6.00 8.00 40.00 
_ eee 10.00 12.00 34.00 


WE GUARANTEE SATISFACTION. 


THE WESTERN UNDERWRITER CO. 


164 La Salle Street, 413 Vine Street. 
CHICAGO. CINCINNATI, 


Tel. M. 20914. Tel. M. 2077. 
SEND FOR SAMPLES. 





4, WZ. CHAMPLIN, eacsior W. FRED MCBAIN, ecc-v ano wansese. 


MICHICAN’S 
LEADING COMPANY. 


CRAND FIRE INSURANCE 


COMPANY, 


RAPIDS como csrvs, mon 


ESTABLISHED 1853, 





coe TH Bocce 


THURINGIA INSURANCE CO. 


OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 
100 William Street, - . - NEW YORK. 


F.G. VOSS, Manager and Attorney. 








UNITED STATES BRANCH, 
HARTFORD, CONN. 
GEORGE E. KENDALL, Manacer. 


The Western and Southern 
Life Insurance Company 


OF CINCINNATI, 
PAID-UP CAPITAL, - - - 


PRANK CALDWELL, Prest. 





OHIO. 
- $100,000.00 


W. J. WILLIAMS, Secy. 








t2"-GOOD LIVE AGENTS WANTED. 





4 THE WESTERN 





Established 1865. 
THE 


Frankfort Marine, Accident and Plate Glass 


Insurance Co., 
OF FRANEFORT-ON-THE-MAIN, GERMANY. 


Employers and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Individual Accident, and Plate Glass, 

For the security of Policyholders in the United States of America, 
a deposit has been made in the State of Massachusetts, of $200,000.00 
in United States Bonds. 


UNITED STATES DEPARTMENT, 


100 WVilliam St., New York, N. Y. 


F. G. VOSS, ManaGER AND ATTORNEY, 


1800 
THE CERMAN 


Fire Insurance Company 
OF INDIANA. 


A Strong Western Company with an Honorable Record 
of Forty-six Years. 


GaGa, .....cccceccccceccsess $100,000 Net Surplas,........ $275,931.27 


An ‘“‘AGENTS’’’ Company. 


THEODORE STEIN, President. THEODORE REYER, Treasurer. 
LORENZ SCHMIDT, Secretary. 


AUGUST B. DOEPPERS, General Agt., Indianapolis, Ind, 





Federal Life Insurance Company, 


CHICAGO, ILLINOIS. 
THE BEST IN THE WEST. 


The BEST COMPANY, with BEST POLICIES, BEST 
CONTRACTS and BEST TERRITORY for BEST [IEN. 

District Managers wanted for Illinois, Ohio, Michigan 
and Wisconsin. 





Clean producers only. 
No rebaters or office workers. 


—_ADDRESS —- 
Superintendent of Agencies, Home Office. 





The Largest Fire Insurance Company in Germany. 


MAGDEBURG... 


o==——FIRE INSURANCE CO. 
OF MAGDEBURG, GERIIANY. 





ESTABLISHED 1844. 


United States Branch. Magdeburg Building, 7: William St., N. Y. 





PAUL E. RASOR, manacer AD. DOHMEVER, Asst Manaaen. 





The Potomac 


Life Insurance Company. 


HOME OFFICE, COLUMBIAN BUILDING, 
WASHINGTON, D. C. 





PAID-UP CAPITAL, $125,000. 





Reliable agents wanted in all parts of the country. 





FIRE TORNADO 


PHENIX 


INSURANCE COMPANY 


OF BROOKLYN, N. Y. 








Western and Southern Department, 205 La Salte Street, Chicage 


J. H. LENEHAN, General Agent 
CHAS. R. STREET, Ass’t Gen’! Agent 





Insurance Gompany 
or North America 


AND 


Philadelphia Underwriters 


WESTERN DEPARTMENT, 
ERIE, PA.: 


J. F. DOWNING, General Agent. 








The NORTHERN CENTRAL 
LIFE INSURANCE CO., 


535, 536, 537, 538 and 539 The Spitzer Bidg., 
TOLEDO, OHIO. 


Has the cleanest and best contracts sold. 
Policies in Amounts from $100.00 to $25, 000.00 
Payments Monthly, Quarterly, Semi-Annually or Annually. 


GRAND OPPORTUNITY TO AGENTS for Territory in 
Pennsylvania, West Virginia and Michigan. 


W. S. MATTHEWS, J. G. ROBISON, 
President. Secretary. 
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Provident Savings Life Assurance 


Society 


OF NEM YORK. 
EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 





TO POLICYHOLDERS 


[0 BE FAITHFUL °° anc ‘cewrs 


Is the motto of the management of the Union Mutual. To serve 
all interests impartially. To treat all parties with consistent 
candor. To issue policies of pronounced liberality. To make 
all death payments with the utmost promptness. To be fair in 
all dealings. Honest, capable agents can always have employ- 
ment with us. 


UNION MUTUAL LIFE INSURANCE CO., 


(INCORPORATED 1848.) 
Portland, Maine. 
ARTHUR L. BATES, Vice President. 
— Address either 
THORNTON CHASE, Supt., 84 Adams Street, Chicago, Il. 
EDSON D. SCOFIELD, Supt., 1110 Am. Tract Soc. Bldg., 150 Nassau St., New York City. 


1850. 


FRED E. RICHARDS, President. 














THE--— 1901, 


United States Life Insurance Co. 


IN THD CrirTy OF NEW YORK, 
GEORGE H. BURFORD, President. 


GEO. G. WILLIAMS, - President Chemical National Bank. 
JOHN J]. TUCKER, - uilder, 
E. H. PERKINS, {”” President Importers and Traders’ Nat. Bank. 
JAMES R. PLUM, a os Leather. 


FINANCE 
COMMITTEE, 


Active and successful Agents who desire to make DIRECT CONTRACTS with this 
well established and p yt gee Company, thereby securing for themselves not only 
an immediate return for their work, but also an increasing annual income commen- 
surate with their success, are invited to communicate with RICHARD E. COCH- 
RAN, 3d Vice-President, at the Company’s Office, 277 Broadway, New York City. 


Assets over $8,000,000. Insurance in Force, over $40,000,000. 





INCORPORATED 1851. 


THE BERKSHIRE LIFE INS. CO. 


PITTSFIELD, AXASS. 


WM. R. PLUNKETT, President. JAS. M. BARKER, Vice-President. 
JAS. W. HULL, Secretary and Treasurer. 


All policies now issued by the BerksuireE give to the insured all the advantage 
of the perfected Non-forfeiture Law of Massachusetts. 


Before insuring your life or taking an agency, examine the new policy contract 
now being issued by the BERKSHIRE. 





JOHN THOMAS, Gen’l Agent Northern Ohio, JOHN A. RINGOLD, Gen’! Agent Southern Ohio, 
315-316 Williamson Bidg., Cleveland. 14 Carew Bidg., Ciacianati. 
WILLIAM D. WYMAN, General Agent for lilinois, 
100 Washington St., Chicago. 





THE 


MUTUAL LIFE 


GEO. W. MORRIS, President. W.W. HITE, Vice President. 
DAVID MERIWETHER, Secretary. JOS. PETTUS, Treas. 


Home Office, - Louisville, Ky. 
Admitted Assets...... 


INSURANCE Co. 
OF KENTUCKY 
Incorporated 1866. 


Vibes onawess bwbueheudeee seaeeaeu at $3,018,714.23 
ines sets canebeshthendhudintens 191,509.23 
Total Death Claims and Endowments Paid........... .... 3,'700,821.74 


$200,000 in Bonds deposited with the State Treasurer for the Benefit 
ofall Policyholders. All claims paid promptly upon receipt and ap- 
Proval of proof of death, 
ROBERT SIMPSON, State Agent Ohio, and Kenton & Campbell Counties, Ky. 
Pike Building, - CINCINNATI, OHIO, 
C.F. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland. 


ORDINARY and 
INDUSTRIAL 
LIFE INSURANCE POLICIES. 


SOTH SEXES, AGES 1 TO Te. 


ees \ Policies Easy to Sell 
smaanern oF | Amounts $15 to $100,000. 
AGENTS W! WANTED. 


The Prudential Insurance 
Company of America. 


40OHN F. DRYDEN, Paceoenr. 
Home Office, NEWARK, N. J. 


HENRY BOHL, Sup’t of Agencies, Ohio and Indiana, COLUMBUS, 0. 
INSURANCE 


THE AM ERICAN FIRE company, 


OFFICE: 
Company’s Building, 
308 and 310 Wainut St., 


PHILADELPHIA. 


CASH CAPIT AL, 7 - $ 
Reserve for Re insurance and all othe re claims, - 
Surplus over all Liabilities, - 

TOTAL ASSETS, JAN. 1, 1901, - - - - 











500.000.00 
1,729,708.58 
247,362.42 

$2, 477,069.00 


THOS. H. MONTGOMERY, President. P'ICHARD MARIS, Sec’y and Treas. 
WM. F. WILLIAMS, Ass’t Sec'y. WM. B. KELLY, Gen’l Mgr. 
NELSON B. JONES, a L. HECOX, 
Special Agt. for Michigan, Ann Arbor, Mich. Special Agt. for Ohio, Co!umbus, Ohio 





INCORPORATED 1866. 


GERMAN INSURANCE Co. 


| | OF FREEPORT, ILL. 
| The Largest and Most Successful Fire Insurance Company In the West. 


| Assets, January Bh: Pee Ratan 6h Dsnh eeuEnees sie EeR 50.00 es $3,656,401.59 
CO GM, «0 oe sisiin 635 6005 00ibs 00 csp nae cdss coseeetennnesees 200, 000. 00 
Liabilities, including reinsurance. ...............ssee00 seers 2,181,179 89 
WaT SURPLUS... 0. ccccccccccccccccnsesccsovese 1,275, 221.70 








| 
Cc. O. COLLMAN, Pres. 
HENRY BAILER, V.-Pres. 
D. B. SCHULTE, Treas. 


WM. TREMBOR, Sec. 
F. M. GUND, Ass’t Sec, 


THOS. H. SMITH, State Agent, Dayton, Ohio. 


CARL H. SMITH, Special Agent, Dayton, Ohio. 


— 





FIRE INSURANCE 
COMPANY... 


ORGANIZED 1860. 


62 and 64 William Street, Cor. Cedar, NEW YORK. 


| Statement, January 1, 1901. 
| CO CNL ncknidcnue a nenbnctaeus aiwhbne wide enoedeaieh ube cece en 


...81,000,000.08 
Reserve for Unearned Premiums. . 


‘ . 1,563,778.08 
Reserve for Losses under — SIG Adi Ab ibesscsaniiteghaauieieniatehianns 81,571.60 
Reserve for oe Gae.. Sn duoereves oe ; 42,475.41 
Net Surplus.. $6 even 2,275.975.39 


Total Assets 


...84.968,800.40 


HUGO SCHUMANN, President. 


Fr, Von BEENUTH, } vice-presidents. 


CHARLES RUYKHAVER, Secretary. 
Gero. B, Epwarps, 


Gustav KEuR, Ass’t Secretary. 
WESTERN DEPARTMENT, 


| & G. HALLE, Manager, Royal Insurance Bldg., Chicago, TL 
H.W. CLAYTON, State Agent, Troy 7 oO. 
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National Life Insurance Gompany 


OF THE U.S. of A. 


Chartered by Special Act of Congress, 1868. 
0. D. WETHERELL, R. E. SACKETT, 
President. ’ I, ; e Sec’y and Gen’l Mgr 


Good men as District Agents and 


WANTE Managers in Wisconsin, Kansas, 


Oklahoma and Texas. Contracts direct with the Company 
giving full commissions and renewal interest. 


ADDRESS 


National Life Insurance Company 


OF THE U.S. OF A. 
119-121 La Salle Street, CHICAGO, ILL. 


=“ PHOENIX 
MUTUAL LIFE 


INSURANCE COMPANY, 





ORGANIZED 1851. 














OF HARTFORD, CONN. 


issues the most popular forms of life insurance 
contracts of any company in the world. For ter- 
ritory, liberal terms to agents and sample policies, 


ADDRESS, 

JULES GIRARDIN, Gen. Agt. for Ill, - The Temple, Chicago, Ill. 
ROB’T N. FRYER, Gen. Agt. for Sou. Ohio and Ky., - Cincinnati. 
FOX & NIELSEN, Gen. Agts. North. Ohio, Garfield Bldg., Cleveland, 


THE HOME | IPB oF NeW york 


256 BROADWAY. 


GEORGE E. IDE, patsipenr. 








1900. apes 
er cent. 
I aie tesa Out a'des vida dw vis Sibi ha aaa $12. 342,246.77 8.75 
Policy Reserve and all other Liabilities...... 11,059 658.47 8 27 
*Dividend Endowment Fund................ 736,337.00 17.49 
RR eS ae eee 1, 282,588.30 6.59 
Number of Policies in Force................ 29,203.00 11.20 
ee ee a a en $54,069,852.00 9.7 
EERE es Ane 2,588,303.92 9.11 
Renewal Premium Income................. 1,553,218 92 7.61 
New Premium Income.................0e¢: 482,612.48 9.12 
Excess Income over Disbursements...... ... 868,049.65 19.69 


*This item is generally included in the surplus of other companies. 


Payments by Policyholders since Organization (1860), $349,22,843.87 
Payments to Policyholders and now held for their benefit, $35,331,978.33, 


W. A. R, BRUEHL & C0., Gen’l Managers Ohio and So-Indiana, Cincinnati, 0. 


J. W. JACKSON, Home Eldg., Chicago, Manager for Illinois. 


= AETNA LIF 


GIVES RESULTS IN 


LIFE, TERM and ENDOWMENT INSURANCE 





Insurance Company 
of Hartford, Conn. 


WHICH ARE UNEQUALED, 


The Largest 


ws 7% oe LIFE, ACCIDENT AND HEALTH INSURANCE 


World writing 








Assets, January 1, 1901...................++- $36,092,086 O1 
IDs o0:n 0.000 5.5 50:00:0000.0+00 09000004 0000 c000 ccs 51,026,876 61 
Guarantee Fund in Excess of KRequire- 

ments by Company’s Standard........ 35,065,209.40 


MORGAN G. BULKELEY, President. 
c. BE. GILBERT, FRANK BUSHNELL, 
Ass’t Sec’y. Agency Sec’y. 
COLLIN FORD, Manager Southern Ohio Agency, Cineinnati, Ohio. 
F.C. CHAPMAN, Manager Northern Ohio Agency, Cleveland. Ohio. 


J. L. ENGLISH, 
Secretary. 


SUPERINTENDENTS OF AGENCIES: 
T. 8. Merrill, 134 Monroe St., Chicago. H. B. Houghton, San Francisco, Cal; 











First Old-Line Stock Accident Co. Incorporated in Illinois. 


Accident and Health, 
NORTH Se ™ 

AMERICAN 
\CCIDENT gi 


SPECIAL AGENTS. 
SUB AGENTS. 
LOCAL AGENTS. 


INSUR ANCE. CO 
CHIC Le a 


Write to A. E. FORREST, Secy. 


217 La Salle Street, Chicago, 
FOR STATE OR GENERAL AGENCY TERTIIS. 
$1,800 to $6,000 per year paid to producers. 


EXCLUSIVE TERRITORY GIVEN. 


GENERAL AGENTS 
WANTED. 


To men of good character and ability the 
ILLINOIS LIFE INSURANCE COMPANY will 
give exceptionally attractive General Agency 
Renewal Contracts for desirable territory. If 
you are in position to consider an agency for 
the company address the Home Office, 134 
Monroe Street, Chicago. 








FOR OVER THIRTY YEARS 


THE CONCORDIA FIRE of Milwaukee has pursued a 
settled, conservative policy as a stanch Western fire insur- 
ance company. 


Its Solidity and Permanence 
Are fully established with its agency corps and the insuring public 
Local Agents of the Middle West: 


WHAT BETTER AND MORE WORTHY OF HONEST SUPPORT 
THAN THE CONCORDIA? 


Agents readjusting their representation on a non-union basis address 


WILLIAM B. BIERCE, General Agent for Ohio and Michigan, 
Whitney Opera House Block, Detroit, Mich. 





the [pion Central Life Insurance Co. 


CINCINNATI, OHIO. 


$26,440,297.28 
3,693,343.46 


ASSETS, January I, 1901, . ° 
SURPLUS, e od ° ° 


No Fluctuating Securities — Largest Rate of Interest — 
Lowest Death Rate. — Endowments at Life Rates 
and Twenty Payment Guaranty Policies Specialties. 


Large and Increasing Dividends to Policyholders. 
Desirable Contract and Good Territory open for Live Agents. 


JOHN M. PATTISON, President. 
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‘““VLYERS’’ IN LIFE INSURANCE 
Life insurance men have been observing of 
There 
is no doubt that rebating is one of the most 


late the tendencies of rebated policies. 


serious, if not the most serious problem in the 
At times to an 
abatement, agents feeling that united effort 
need to be taken to stamp it out, but the prac- 
tice to the front with renewed 
vigor. 

Almost every agent has been at a point 
where it seemed absolutely necessary to re- 
bate to get business that would naturally come 
to him. This is particularly the case after 
he has been working on a prospect for a long 
time and his policy would be taken were it 
not for the fact that some other agent has 
offered a rake-off. It becomes largely a ques- 
tion of principle with an agent then, and here 
is the rub where many are often almost forced 
to a reduction in the premium. 

There is a class of business, however, which 
is purely a gambling proposition. Men in 
chosing their actual indemnity are pretty sure 
of its class, and then are willing to gamble 
now and then on an excess line if it can be 
gotten cheaply enough. 

The lightning agents are after this “flyer” 
insurance to make up their quota. It goes 
naturally to the rebating companies and at the 
close of the year sloughs off. There is a cer- 
tain amount of actual bedrock business that 
stands, and policyholders mean for it to stand. 

On account of this cheap insurance, many of 
the high commission companies are getting in 
disrepute because it is known that they can- 
not stand the pressure. It is not a paying 
class, and, in fact, is being carried at a dead 
loss. It is really “bonus” insurance doled out 
for a song to help fill out the allowance at the 
close of the year. As long as agents go after 
it, the “flyer” can be had. It is an easy mat- 
ter to write insurance with from 80 to 90 per 
cent off. The persistent policyholders pay the 
bills and hold the bag. The only wonder is 
that they will remain in a company which 
seeks this gambling insurance. 

There are plenty of companies that do not 
write this class of business, and, therefore, 
can give much better returns. It is these com- 
panies that the man who seeks life insurance 
that is proteetion, and who is not desirous of 
throwing his money to those who take “flyers,” 
should patronize. 


business. there appears be 


soon comes 


ACTION OF THE MILWAUKEE MECHANICS. 


The withdrawal of the Milwaukee Mechan- 
ics from the Union is not so significant as 
might be supposed. Its spirit is not with the 
organization, and it has never been a believer 
in the separation measure. 

The move of the company in resigning from 
the Union is not due so much to the man- 
agement as to the influence of prominent stock- 
holders that also have interests in the North- 
western National of Milwaukee. These stock- 
holders, in looking over the situation, have be- 
come convinced that the Northwestern has a 
better chance in the underwriting field un- 
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hampered. They argue that it is making more 
money than the Milwaukee Mechanics. These 
stockholders have been urging the retirement 
for a long time. 

Perhaps 45 per cent of the Milwaukee Me- 
chanics’ agencies are clear, and with these it 
will not have long life. Looking at the action 
from any viewpoint, it will be seen that a large 
part of its plant will be deranged, and hence 
it will be necessary to make new beginnings. 
In States like Illinois and Wisconsin its 
agencies are mostly mixed, but in other States 
it will find its plant seriously disturbed. 

Of course, the Milwaukee Mechanics is not 
a company that will engage in a 
save its business, particularly when it can 
plainly the consequences of its present 
move. Undoubtedly it will be an expensive 
proceeding for the company in the start, but 
it hopes to recoup later on. Those who look 
the situation impartially believe the com- 
pany has made a mistake, in view of the in- 
roads the resignation will make on its union 
agencies. 

The resignation of the Milwaukee Mechanics 
will net atie.c other companies that are dissat- 
ished with the Union. It is not a representa- 
tive union company, and the causes of its ac- 
tion as recited were not particularly due to 
dissatisfaction with the union management. 

It has been frequently heard in inside cir- 
cles that a half dozen companies were ready 
to resign if one would take the lead, or all 
would agree to withdraw in a body. This 
feeling is due entirely to dissatisfaction. The 
general impression now is, however, that these 
companies will fight their battles inside the or- 
ganization or at least wait until the annual 
meeting and note the complexion of the new 
committeemen. 


rate war to 


see 


at 


LOSS RATIO IN OHIO. 

Ohio will 
probably show a favorable record for the first 
six months of 1901, which will be cheering 
news to the field men who have been work- 
ing so hard to make a showing in the State 
under adverse This result 
seems to be quite general to the larger com- 
panies having jurisdiction from Chicago, and 
probably indicates correctly the experience for 
the whole State. It is stated that the tariff 
is being more closely observed than for at 
least two years back, and that the conditions 
are much improved. 


Company managers report that 


circumstances. 





MARTINDALE WITHDRAWS ACTION. 


Robert Martindale 
caused consternation 


of 
by 


who 
resigning his union 
companies, and threatening not to represent 
any union 


Indianapolis, 


companies as long as Inspector 
Goodloe remained in office, to 
retain his companies. Managers McGregor of 
the Queen, Hubble of the Greenwich, Eddy 
of the Commercial Union and Assistant Man- 
ager Johnson of the North America, have been 
in Indianapolis, and persuaded Mr. Martin- 
dale to continue. It was supposed he would 
place his business with non-union companies 
and. disturb rates. Not long ago he union- 
ized, so his recent action left his office free 
of any companies. He refused to say what 
companies he could get to write his business 
at the time he summarily resigned the four 
union companies. 


has decided 





DanteE_s.—Clark E. Daniels, the well-known 
insurance agefit of Lorain, O., is just return- 
ing from his wedding tour. Mr. Daniels was 
married to Miss C. Louise Rogers of Cleve- 
land in June, and they have taken an extensive 
tour. The office of Mr. Daniels in Lorain is 
one of the finest in the country, and one of the 
best equipped. Mr. Daniels has been very in- 
fluential in organizing the Lorain County 
Board, which is the first of the kind in the 
State with a stamping secretary, and his in- 
fluence with the agents of Lorain County has 
always been for the best and cleanest in un- 
derwriting. His many friends wish him much 
unalloyed happiness. 
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| SPRINGFIELD TAKES MAGDEBURG. 


| 








Big German Company Forced to Retire 
from This Country on Account 
of Heavy Losses. 





The Magdeburg Fire of Germany 


was re 
insured yesterday in the Springfield Fire & 
Marine. The negotiations also include the 


Magdeburg of New York, which wil! liquidate 


and retire. Both companies will withdraw 
from the field. A few days ago the company 
retired from the South and those on the in 
side saw the significance of the move 


The company came to this country five years 


ago, when Paul E. Rasor was appointed man 


ager. It secured valuable representation in 
the field, and attracted to it some valuable 
men. It established ai “saddle general 
agency” at Chicago with George M. Lovejoy 
as general agent. When he went with the 
Pheenix, George G. Williams was appointed to 
succeed him. When Mr. Williams resigned, 
Henry Fowler succeeded him Manager 


Rasor then divided the field into independent 
parts. 

The reinsurance of the risks in the Spring 
field certainly is proof of the superior class 
of business the company wrote, as the Spring 
fleld is one of the most 
panies in the country. 

The Magdeburg is the largest German com 
pany, and while its retirement will cause sur 


conservative com 


prise in some circles, it has been among those 
around which rumors have been circulating. 

The premiums of the Magdeburg of Ger 
many last year were: $781,648; of the Magde 
burg of New York, $66,867. The losses were 
$555,476 and $47,640, respectively. 

The western field men are C. H. Silkworth 
of Chicago, H. E. Everett of Columbus, John 
Shepherd of Kansas City and Robert H. Rose 
of Minneapolis. 





SMALL PERCENTAGE IS CARRIED. 

The settlement of the losses of the Hum 
phreys Company at Mans 
field, Ohio, shows that the ratio of insurance 
to 


Manufacturing 


sound value is about per cent, and is 


an example of the injustice of the lack of co 


50 





insurance and other clauses. The following 
is the schedule: 

Sound Insur 

Value Loss ance. 
Main Bldg ....... $45,000 $22,633 $19,960 
Machinery ...... 65,000 17,141 29,940 
Stock .... Se 1,034 34,930 
Patterns 5! 9 998 
att. Warchouse 2,500 5 993 
Patterns ....... .. 35,000 o, 7,984 5, 
Yard material .... 3,077 2,795 2,994 2.7 
Other items 76,000 None 51,896 None 





PLACING OF THE LANCASHIRE FORCE. 
The dispatch the Lancashire's 
field and office force in its western department 


with which 
was placed after the company’s retirement, cer- 
tainly reflects credit on the management that 
selected the corps of workers. All field men 
but one have been employed elsewhere. All! 
the office force that have sought other posi- 
tions have been located with a single excep- 
tion. Aside from Manager Gilbert and As- 
sistant Manager Corbet, there are three clerks 
in the office clearing up the old business. 





MISCELLANEOUS NOTES. 


The Greenwich has 
Linton Company at 
W. M. Trainer. 


The semi-annual statement of the Continen- 
tal shows assets of $11,058,887, increase, $420,- 
616; reserve, $4,523,913; increase, $251,795; net 
surplus, $4,653,859; increase, $143,320; increase 
in premiums written, $371,138. 


from 
Ohio, 


transferred 
Steubenville, 


the 
to 


There are now three Lloyds doing business 
with headquarters at Chicago, and seem to be 
corralling several lines all over the country. 
They are the Inter Ocean, managed by Par- 
menter & Vaughn, the National Lloyds, man- 
aged by Farmer & Thompson, and the West- 
tern Consolidated Underwriters, by E. Little- 
field & Co, 
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WILL BE IMPORTANT SESSION 





OUTLOOK FOR PUT-IN-BAY [IEETING. 


Interest in Forthcoming Assemblage of Na- 
tional Local Agency Association— Pros 
pects for Successful Gathering 
Next Secretary 





As the time for the annual meeting of the 
National Association of Local Fire Insurance 
Agents approaches, agents are beginning to 


talk about it, 


able to attend, and lay their plans accordingly. 


consider whether they will be 


favorable for one of the most 
enjoyable and profitable meetings in the asso- 
ciation’s history. Put-in-Bay is an ideal spot 
for a gathering of this kind, early September 
the proper time, and with the exceedingly low 
railroad Cleveland and Buffalo, the 
attendance will be unusually large. 

The Ohio agents in general will take pride 
in making this meeting within the borders of 
their State a great success, especially as Ohio 


The outlook is 


rates to 


has taken the front rank in agency association 
work and has its reputation to uphold, while 
the Cleveland in particular, who are 
to be the hosts on this occasion, will dispense 
true Cleveland hospitality, which insures ev- 


agents 


erybody a good time, whether he is seeking it 
or not 

The other lake cities easy of access, Buffalo, 
Erie, Detroit, Toledo and Sandusky, will no 
doubt send large delegations, as well as serve 
as side attractions to those from a distance. 

Hotel Victory, where the meeting is to be 
held, can accommodate immense crowds, and 
if Cleveland overflows with the G. A. R. en- 
campment, there will be no trouble in getting 
coinfortable quarters on the island which the 
jocund grape has made famous for its native 
wines. 

Put-in-Bay was the meeting place of the 
Ohio Association of Local Agents two years 
ago. and one still hears talk of that meeting. 
This time there will be not only the Ohio 
lights, but the representative men from the en- 
have made the National 
a powerful force in the 


tire country who 
Association what it is 
fire insurance business of this country. 

The program for the meeting is in the hands 
of a skilled committee, including ex-President 
Woodworth, and it is a foregone conclusion 
that, when announced, it will meet with hearty 
approval. 

Considerable interest will center in the elec- 
tion of a secretary if Secretary Holmes will not 

a candidate for re election. 

Ohio has some good material for the place. 
\. W. Parsons of Cleveland, who has been 
president of the Cleveland Fire Insurance Ex- 
change and is active in Ohio association work, 


be 


is one of the brightest young men in the busi- 
ness. and has been mentioned as having all of 
the qualifications for the position. Chas. W. 
Brvson of Columbus the able secretary of the 
Ohio Association, has also been mentioned as 
a good man for the place. 


The ideal secretary for the National Asso- 
ciation would be Clarence S. Pellet of Chi- 
cago. He is one of the best all-round local 


agents in the country. His name would give 
high character to the association. Many would 
like to see Mr. Pellet either made secretary or 
president of the National Association. 
If ex-President Woodworth would again 
take the executive position and Mr. Pellet be 
chosen secretary, it is safe to say that the Na- 
would receive a great im- 
high in the ranks. 
conscientious, 


tional Association 
petus. Both 
Both are the soul of honor, 
have the confidence of agents and companies. 

It is hardly Mr. Woodworth will 
consent to return to his old place, but agency 
leaders should to it that Mr. Pellet is 
placed in a prominent part of the association’s 
conditions will require 


men stand 


are 
possible 
see 


Structure, as pre sent 
his cast of mind and character to handle them 
successfully. 

If President Markham should not come up 
for re-election, Thos. H. Geer of Cleveland 








would no doubt be the choice for the first of- 
fice, in which case the secretaryship would go 
to another State. 

At all events, the meeting will be decidedly 
interesting and every agent who can possibly 
do so should arrange to attend. 





CONTROL OF THE EAGLE FIRE. 
(By the Insurance Associated Press.) 

New York, July 16.—The report that Henry 
Evans has disposed of his stock holdings in 
Fire recently acquired is viewed 
interest in fire insurance 
Speculation is rife as to the causes of this ac- 
tion upon his part. The recent change of con- 
trol in the Eagle Fire was brought about by the 
compromise of two financial interests which 
were striving to secure a majority of the stock. 
Mr. Evans headed one syndicate and Mr. Ivins 
the other. After considerable skirmishing the 
interests of the two were combined and resulted 
in the acquirement of the majority of the stock. 
It has all along been supposed that Mr. Evans’ 
interest in the company was acquired partly for 
the purpose of strengthening the Continental 
in its competition with rival corporations. The 
fact that those interested in the recent pur- 
chase of the Eaglé were also interested in a 
proposition to consolidate a number of fire in- 
surance companies under one management for 
The purpose of economy in the expense account, 
has resulted in considerable criticism on the 
part of local agents in all parts of the country. 
It has therefore been conjectured that Mr. 
Evans’ withdrawal from the Eagle is due 
partly to his desire, as field manager of the 
Continental, to retain the friendship of local 
agents and to remove all cause for any mis- 
understanding which might adversely affect the 
interests of the company. 


the Eagle 


with great circles. 


MILW AUKEE MECHANICS RESIGNATION 

The action of the Milwaukee Mechanics in 
retiring from the Western Union at this time 
is creating comment the first 
company to resign since the separation legisla- 


because it is 


tion was inaugurated. 

By birth and training the company is non- 
union. It came in with the “Saratoga recruits,” 
and many wondered at it remaining under 
cover when its old associates were pulling out. 
President Jones, who was formerly vice-presi- 
dent of the Northwestern National, very natur- 
ally has non-union proclivities. However, 
coming when separation has been so long in 
operation, the agency plant of the company will 
be seriously deranged, as almost all agencies 
which it will throw out of the graded commis- 
sion class will resign the company. At a low 
estimate, if 45 per cent of its offices are union, 
it can be seen how disintegrating will this ac- 
tion be in the agency corps. Of all others in 
the Union, the Milwaukee Mechanics and its 
allied company, the Milwaukee Fire; have been 
regarded as much non-union as union. It was 
a heroic move on part of the Milwaukee Me- 
chanics at this time, in the face of what 
it will cost in the breaking up of its agency 
plant. Its large city agents were notified con- 
fidentially the middle of last week as to the 
company’s action, being advised that it felt it 
would be more to its interest to be out of the 
Union. 

In inside circles of the so-called Insurance 
Survey Bureau element of the Union, the ad- 
visability of a half dozen companies withdraw- 
ing from the Union has been freely discussed. 
At one time it was believed that a simultan- 
eous retirement would take place. Now that 
the ice has been broken by the Milwaukee 
Mechanics the talk in Chicago has been re- 
vived. The general opinion is that nothing will 
be done until after the annual meeting, unless 
it is desired to bring matters to a focus by 
resigning before, and thus forcing satisfactory 
action at the meeting. At the present time the 
organization is impregnated with personal feel- 
ing verging onto bitterness. The ruling forces 
of the governing committee have been made 
the target for caustic criticism. There is a 
movement on foot to depose the contingent to 
which objection is made, and if this is accom- 
plished the aggrieved members will be satis- 
fied. 
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AS SEEN FROM CHICAGO. 


SPRINKLED BUSINESS IN CHICAGO. 
The sprinkled risks in Chicago, of which 





there are more than 400, have made a \ ry 
elegant loss record for the companies, and as 
many large establishments have equipped their 
premises with sprinklers, and the same are 
thoroughly inspected at frequent intervals by 
the sprinkler department of the Chicago Un- 
derwriters Association, it is not a matter of 
surprise that the loss record on this class of 
risk has been phenomenally small. 

The firm and corporations that have installed 
these sprinkler plants have not been induced 
to solely for the reason of getting 
a lower rate, but because their business is of 
such valué to them that they use every precau 
tion to prevent a stoppage of same by fire for 
no matter how brief a period. “Use and oc- 
cupancy” insurance has hardly secured a foot 
ing in Chicago, and but one firm is known to 
have adopted it. The dearth of insurance cre 
ated by the withdrawal of a number of com 
panies, and cutting down lines of others, is 
largely on the sprinkled classes, those being the 
large risks in many instances. The result js 
that a number of companies are now consider 
ing the idea of an additional line on sprinkled 
risks alone. There are a number of concerns 
in the city which have had two or three in- 
cipient fires, which have been immediately ex- 
tinguished by the sprinklers without their mak 
ing any claim on the companies. Hence, the 
companies are not aware of what has been ac- 
complished, except in the way of small per- 
centage of losses to premiums on sprinkled 
risks. There are many companies which keep 
separate classification of sprinkled risks, whose 
records show a smaller percentage of loss to 
premiums on this class than on preferred 
risks where they pay double the commission 
to secure the business. 

The new chief of the fire department has, 
since his appointment, made a personal pledge 
to the underwriters that he will attach a 
line of hose to the tank supply pipes immedi- 
ately on arrival at a fire where there are sprink- 
lers, so that the tanks may be replenished at 
once, and the water put right where the fire is. 
This is the point Chicago underwriters have 
worked for for a long time and have at last 
accomplished. 


do so 


Last year the largest loss on any one sprink- 


ler fire in Chicago was $10,600, the aggregate 
perhaps not being over $50,000. There were 
twenty-two fires in sprinkled risks, ten of 
which were extinguished without other than 
sprinkler aid. In most cases small claims were 
made. In Chicago there are 194 sprinkled 
plants, covering 436 separate buildings. 


++ ~ 


CORRECTION AS TO THE PITTSBURG. 

In the last issue, this paper did an injustice 
to the Pittsburg Insurance Company by in 
cluding it in the list of companies that had re- 
insured since the first of the year. 
the article and compiling the statistics, 
some inadvertence the Pittsburg was named 
instead of the People’s of Pittsburg. The 
Pittsburg is still in the ring and doing nicely. 
THe WESTERN UNDERWRITER takes the oppor- 
tunity to apologize for a very regrettable 
error. 


In writing 
by 


++ +e 


UNDERWRITING FACILITIES IN CHICAGO 

With the decreased underwriting capacity of 
compames the agents in large cities feel the 
weight of the movement more than those in 
the country, because in areas of large con- 
gested values there are special hazards by the 
dozen, and many of them cannot secure all 
the insurance they desire. 

A special hazard line of $150,000 in Chicago 
will almost exhaust the street unless it is of a 
superior grade. Agencies with company fa- 
cilities have about all the exchange business 
they can handle. Other offices with direct 
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business, but without company representation, 
are unable to get companies. The matter of 
securing enough insurance in Chicago is a 
great problem in many cases. Brokers are 
exhausting every resource. New York firms 
had arrangements abroad to handle excess 
lines, but had to submit the applications be- 
fore they were passed upon. Even with this 
roundabout method brokers were glad to have 
them send the documents abroad and wait un- 
til the home offices passed upon the business, 
Companies organized for purely reinsurance 
purposes could have the pick of the business 
just now and could get it at from 5 to 74% per 
cent. Thus the expense would be kept at a 
minimum. The reinsurance offices at Chicago 
are having all the business they can handle. 

Case, Shepherd & Co. have the Colonial for 
reinsurance; Higley, Wise & Co. have the 
Citizens of New York, Home of Baltimore 
and Consolidated of Minnesota. E. T. Mar- 
shall has the Michigan Millers and National 
Union. Montgomery & Funkhouser have the 
Farmers and Merchants and Potomac, doing 
some reinsurance for the Concordia. The 
Millers National will also take reinsurance at 
the home office. 

The Western Reinsurance Bureau under 
Manager George M. Eddy could supply a re- 
insurance company with a fine class of busi- 
ness. The demands for reinsurance facilities 
are so great that it would seem a business of 
that kind could be carried on with profit where 
there were no treaties, allowing a company to 
pass on the business offered. 

The rule of the Union is that its members 
cannot accept reinsurance from non-union 
companies, but union companies can reinsure 
business in non-union institutions. The rule 
intends to prohibit the buying of business from 
agents by excess commissions and then turning 
around and offering it to union companies. 

++ ++ 
PAYS FOR SELF-CREATED LOSSES. 

The Incandescent Light and Stove Company 
of Cincinnati, manufacturing the “Airlight” 
gasoline device, is paying the losses occasioned 
by the use of its apparatus. In a recent case 
where the loss was plainly due to defective in- 
stallation, the concern sent its check for $200 
to cover the damage caused and the insurance 
companies were not called upon to contribute. 
The “Airlight’” is not among the devices ap- 
proved by the Union and kindred organiza- 
tions, largely because of the quantity of gaso- 
line kept constantly under pressure, the 
slightest leak being disastrous. The “Airlight” 
operates with a gallon of gasoline. The experts 
do not approve any device that holds more than 
one quart. 








RETIREMENT FROM UNION. 


The resignation of the Milwaukee Me- 
chanics from the Western Unien will 
make serious changes in company repre- 
sentation. Others may follow. Separation 
and other disturbances in local ranks shift 
companies. It behooves an agent to have 
as his own information and his own prop- 
erty a complete record of his business. 
He can do this by our card index system. 
Every agent should purchase a_ cabinet, 
which is inexpensive, and have his busi- 
ness arranged by a system of cards, show- 
ing expirations, both by days and months, 
and also alphabetically. There is no dead 
matter in your system. Line registers are 
dispensed with. It saves you expense, 
time and trouble. If you will write to 
us we will explain in full this system, 
and you will be convinced of its work- 
ings. The same system can be used in 
life, liability, plate glass, accident or any 
form of insurance, also for loan and real 
estate business. 

Superior Insurance Supplies—Globe-Wer- 
nicke. 

THE WESTERN UNDERWRITER COMPANY, 


413 Vine Street, 164 La Salle Street, 
Cincinnati. Chicago. 





Tel. Main 2077. Tel. Main 2914. 

















GOSSIP AMONG FIELD MEN. 


One hears considerable speculation in hotel 
lobbies these days toncerning the Erie Fire 
of Buffalo. Its affiliation with the Manhattan 
crowd about ended the little company, but the 
impression is now that it will come out all 
right. The president is a typical German, and 
is giving his personal attention to the company. 
Friends of J. D. Bremer are glad to see him 
get the secretaryship. 

The recent decision of the New York Su- 
preme Court, wherein the term business rein- 
surance contract with the Manhattan was de- 
clared null, gives the Erie about $50,000 net 
surplus and furnishes it with a working basis. 
It is expected the decision as to the reinsur- 
ance contract for annual business will come 
up soon after the middle of this month. This 
reinsuratice contract with the Manhattan was 
divided in two parts. The first decision as to 
term business knocked off $103,000 liability 
that was charged up as reserve by the New 
York department on the old Manhattan busi- 
ness. If the annual contract is declared null, 
the Erie will have a surplus of $100,000. 

It is the general gossip among special agents 
that the home office of the Erie has been be- 
sieged with state insurance departments want- 
ing to examine the company. The situation 
otfers a good excuse for an examination, and 
departments are not wanting in taking advag- 
tage of opportunities. Minnesota is getting to 
be one of the worst States in this regard, and 
seems to have the examination mania bad. 
The Erie, according to report, has gotten out 
of Iowa and Minnesota, until the Manhattan 
reinsurance contract is finally decided. It is 
hardly likely that an examination will be made 
until the court decides as to the other part of 
the contract. At least, the company has asked 
the departments to delay proceedings until this 
time. 

Weed & Kennedy’s companies are revolu- 
tionizing their business and cutting it down in 
almost every respect. Some of the companies 
have practically retired from some States, and 
they are concentrating their interests in the 
large cities. It has been the opinion of the 
field that Weed & Kennedy did not desire these 
companies to enter the general agency realm, 
but confine their efforts, as before, to broker- 
age and excess line business. The companies, 
however, seemed desirous of getting an agency 
plant established and work it along the same 
line as Weed & Kennedy had operated their 
agency. The plan was a wretched failure, and 
the pin feathers have been burned off the com- 
panies. Their holdings now will be readjusted, 
and it is the prevailing opinion that the old 
modus operandi of Weed & Kennedy will be 
adopted, allowing the firm to handle the com 
panies as excess line and brokerage institu- 
tions. They are said to have made money by 
this method in the past. 


Columbus, Ohio, July 13.—(To the Editor.) 
—In Rough Notes, issue of July 11, appears 
an article captioned, “The Special Agent.” In 
order that those interested in fire insurance 
may derive benefit from redding the article, I 
trust you will print an unexpurgated copy 
thereof in your paper. The article is a vest- 
pocket edition of tribulations of the down- 
trodden special. The hope is expressed that 
the author may emerge from his retirement. 

Modesty is commendable, but a grateful 
bunch of “grip toters” are anxiously awaiting 
an opportunity of separating themselves from 
real money to purchase this Daniel a suitable 
emblem. 

Did you ever know a manager to jolly along 
a spegjal? Write him his work was good and 
compliment him generally on his results? Did 
ever a special send a hurry-up “personal” note 
to the examiner and request him to “fix up” a 
matter before it reached the manager’s desk? 
Did ever an examiner send the special a tip, 
that the manager was getting wise on certain 


matters, in order that the special might back 
up? 

Daniel makes a good point on collecting 
balances. Why should the manager bother a 
special with such unpleasant work? No use 
at all. It seems to me sufficient for the spe 
cial to transmit the agent’s excuse, or send 
the agent’s check dated ten days ahead. All 
the agents that are chronic delinquents are 
good fellows. What if these good fellows 
make it necessary for the special to call on him 
regularly every sixty days to collect balances? 
Suppose it does consume from 10 to 


40 per 
cent of their net local agency receipts? 


Don't 
you have to go somewhere all the time and 
don’t it cost just so much money to travel? 
Well, then, what's the difference how you 
spend it? By cracky, the manager can’t well 
refuse that, can he? 

Daniel makes .another good 


point, which 
I heartily endorse 


He states that even if tired 
the special must keep a going, and compares 
his enforced traveling with the ease of the 
average clerk in the department office. Now 
that’s dead wrong. If the special is tired he 
should be permitted to lay off a few days to 
recuperate. That’s what the average clerk 
does. If he experiences that horrible feeling 
of ennui when his valet serves his chocolate 
to him in bed at eight in the morning, he 
directs the valet to refuse admittance to all 
callers. At about noon he arises, takes a 
plunge in the marble pool and after a light 
luncheon and cold bottle, automobiles to the 
office. Average clerk never works at night ; 
never works on Saturday 


afternoons: 
works on Sundays 


never 
; never receives a call down 
from the manager; always receives a princely 
salary; never is jumped on by the special ; 
never is referred to by the special as a mutton 
head, when squaring himself with the local 
agent. The average clerk’s job is too easy: 
dead easy. ; 

As Daniel says, the special is in a continued 
state of excitement. His life is one round of 
hard work. Insurance journals fill their col- 
umns with criticisms of him. Now, that’s all 
wrong. What’s the use of exciting the spe 
cial? I say no use, because it could easily 
be avoided. If the special didn’t have to 
listen to the disinterested local agent, collect 
balances, adjust losses, increase business and 
other useless things, he wouldn’t have to travel 
and he would thereby avoid the 


continued ex- 
citement. 


Then again, if the manager would 
attend to such duties the special wouldn't 
make mistakes and the insurance journals 
couldn’t direct toward the special any criticism. 
Fraternally yours, 

I. McKicker 


Special agents who have been conducting 
the educational campaign inaugurated by the 
Western Union in Ohio and lowa are much 
gratified by the apparent success of the move- 
ment. Local agents have taken great interest 
in the work and are being relied upon to a 
considerable extent to keep it going until fall, 
when it is expected results will be shown in 
the election. Business men and editors have 
taken cordially to the movement, and, unless 
interest is allowed to lag, the result aimed at 
will undoubtedly be accomplished. 

The special agents have given much of their 
time to getting people interested all over the 
field, but it is the intelligent, persistent work 
of the local agents that is going to count if re- 
sults are to be achieved. Public opinion is not 
affected by a passing movement, and it is only 
by steady hammering that it can be molded. 
The plan mapped out by the district committee 
is for the local agents to talk insurance instead 
of politics or horse races when they meet their 
clients or others, and at every opportunity ex- 
plain the real workings of the oppressive and 
unjust laws now on the statute books. 

The movement was inaugurated by a com- 
mittee of the Western Union and put into 
effect by the field men, but it really depends 
for success on the hearty, steady work of the 





local agents. 
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OHIO AND ) WEST VIRGINIA 


SITUATION IN THE CINCINNATI BOARD. | 


Agents and Manager Cochran Unable to Agree 
on a Contract, Although Hope 
Not Abandoned. 





At the regular meeting of the Cincinnati 
board last Thursday the committee appointed 
to confer with Mr. Cochran reported that they 
had been unable to reach a satisfactory agree- 
ment. The hitch in the negotiations is over | 
Mr. Cochran retaining the right to sell his | 
rates to any one who wishes to buy them. | 
There have been some objections raised over 
minor points, such as members contracting 


individually instead of through the board, but 
if an agreement could be reached on the main 
point the others would be quickly disposed of 
Mr. Cochran stands firmly in his position, and 


as the board will not care to make a change if 


outsiders can get the rates, the way to an 
agreement is not clear. Nevertheless, the be- 
lief is almost universal that the Cochran sys 
tem will be adopted. 

Mr. Cochran agrees to refuse to sell the 
rates to agents who do not observe them, but 
says he will not consider a rebate a cut. As 
rebating is the only thing the board has to 


fear while the companies maintain their pres- 


ent attitude toward rates, this does not help 
matters much. 
At a conference with Mr. Cochran he was 


asked if Columbus has not a contract such as 
Cincinnati make. He replied that 
it has, but it is the only point in the State that 
has such a contract, and an effort will be made 


desires to 


to change it at the end of the year. When 
the Cochran system was first discussed the 
fine effect its adoption had on the business 


at Columbus was used as an argument, and the 
agents are disappointed in not getting the same 
kind of a contract. 

At the meeting of the board Thursday it was 
suggested that as the old committee had ap- 


parently done all it could a new one be ap- 
pointed. This was agreed to, and the result 
of its negotiations is being awaited with in 
terest. 





CINCINNATI INSPECTION REPORT COMPANY. 

The Cincinnati Inspection Report Company 
with head- 
The 


George 


has been organized at Cincinnati, 
18 East Third street. man- 
are Diebold & Schweer. Die- 
of the firm, was for a long time examiner 
for the Northern and the Atna. Until the re- 
insurance of the Pacific, he was its special 
agent. L. H. Schweer formerly 


quarters at 
agers 


bold, 


was assistant 


secretary of the Washington of Cincinnati, and 
later special agent of the Agricultural. 

The new company will be in operation after 
August 1. In outlining their plans, the man 


“You are, no doubt, often placed in the posi- 
tion where an immediate, disinterested and un- 
biased report of salient points touching a risk 
is desirable, and to fill this want we have es- 
tablished an inspection bureau, and are pre- 
pared to furnish you information per inclosed 
blank report, which we will aim to return on 
day ‘Request’ is received. 

“It is not our intention to in any way 
fere with the offices of the special agent ; on the 
contrary, to assist him by placing you in a po 
sition to deal intelligently, either 1n approval or 


inter- 


cancellation of risks as they are received. thus 
obviating correspondence. You will, no doubt, 
readily appreciate the value of such reports as 


a relief both to the special agent and the daily 


report e <aminer. 
‘The former has not always the time to 
give an inspection prompt attention, or may 


be in a remote part of State when prompt at- 
tention is essential. On the other hand, the 
examiner would be enabled to take quick 
action on any doubtful risk, thereby keeping 
his ‘watch-box or onen file’ clear, at least as 
to this department. Then, again. hundreds of 
dollars of premiums are annually cut off by 
cancellations, which would not be necessary 





if you had report on risk. This means much in 
a city like Cincinnati and surrounding terri- 
tory, with a premium return of over $1,500,- 
000 per annum.” 


++ ++ 


LOSS AT VERSAILLES. 





The insurance losses at Versailles, caused 
by the big fire on July 6, are as follows: 
Pheonix, Hart ..$24,500 German, Ill ...... $ 6.000 
N. W. Undw. - 16° 300 Connecticut 10,300 
Cooper, O. .. 12 PD Sasa sadesee 4.500 
N. B. & M. N.Y. Underw >, 000 
Teutonia, O. ..... Hartford .... .-. Lae 
Columbia, O. .... Washington, O... 1,000 
Cincinnati, t nd. 7,600 Franklin, O. 1,200 
Reliance ......... 7.900 
TA kes wetness 7,200 WE Scdadcceved $136,650 

The net losses of the Cooper in the fire 
were $7,129. 

Because of the light insurance on _ the 


greater part of the property the insurance loss 
will almost total. The Phoenix has con- 
tinued its auxiliary agency system in this place 
and through it has come out the leader in the 
The fire originated in an abandoned 
grain elevator and because of the high wind 
and the absence of sufficient hose it could not 
be controlled. The waterworks are excellent. 

The promptness of the insurance companies 
in paying losses caused by the recent big fire 
at Versailles is giving great satisfaction to the 
citizens of that town. 


be 


losses. 


~ ~~ 


ARSON CHARGE AT CLEVELAND. 

Michael Marcoguiseppe, an Italian grocer of 
Cleveland, arrested Monday night 
through the state fire marshal’s office, on a 
of His shed and barn 
all caught fire about midnight, July 12, during 
a fire at the barns of the Cleveland Window 
Glass Company, and he claimed that the fire 
was communicated from the latter buildings. 
The fire warden’s investigation showed that 
there were three distinct fires, and that coal 
oil had been poured between the walls. Piles 
of paper in the cellar were saturated with oil. 
The Scottish Union had three policies on the 
risks, 


was on 


charge arson. house, 


++ ++ 


LOSS AT ALLIANCE. 


The following companies carried insurance 
on the Reeves Bros.’ boiler works at Alliance, 
destroyed by fire Monday : 
2 era $2,500 Fe Pee | eee $ 2,500 
SS ee Seeereree 3,000 Se 1,900 
German, Freeport . 250) N:; itional, Cinein... 2,000 
Milwaukee Mech.. 2,500) Tnion, Vhila. 1,50) 
Columbia, Dayton 2.500 Vhenix .... ...... 5,000 
Agricultural .. .. 2,500 Concordia .. -. 2,500 
Cincinnati Und. 25) Phoenix, London.. 2,000 
German, Pitts. 7a Continental .. .. 2,500 
Ohio Farmers 2000 
Allemannia 1,500 EE cia aséund $40,75 0) 

++ ++ 
MERWIN JACKSON AN EDUCATOR. 
The publicity or educational movement in 


Ohio has had more support through the press of 
Toledo than other papers. Before the 
“movement” the Toledo papers 
gave the subject of insurance much prominence, 


any 
became such, 
and as a rule the insurance interests got a square 
deal. When the insurance superintendent issued 
his ruling on limited liability and average 
clauses and business men got stirred up be- 
cause of the plight in which they were placed 
in watching and arranging their insurance, the 
public was given to understand that the legisla- 
ture and the insurance superintendent were to 
blame, and not the companies and agents. 

When the Cochran system was adopted the 
public told and wherefore and 
how it operated for the public good, through 
interesting newspaper articles prominently dis- 
played. Two weeks ago THE WEsTERN UN- 
DERWRITER reproduced an excellent interview 
with Merwin Jackson along the publicity line 
by the Toledo Blade. Somebody, evidently 
with understanding of the insurance 
business, took up the other side in an arfticle 
in the Toledo Times, but Mr. Jackson quickly 
got back with a series of stiff jabs that punc- 
tured the fabric full of holes. 

People get interested in discussions of this 
kind, and are “educated.” The trouble is that 
the local agents don’t cultivate the papers and 


was the why 


some 





insurance 
they 
grown 
important 
should 


throw a little 
casionally, 
papers 
as an 

are, or 
surance matters come 
view insurance men, and get straight talk for 
their pains. When they find a man that has 
views and is ready to express them they dor 

forget his location. Merwin Jackson is that 
kind of a man. He keeps in touch with every 
phase of the business, and when you ask his 
opinion he gives it to you right off the reel 
in unmistakable terms. That is the reason 
the Toledo papers are good disseminators of 
insurance information. 


spice into them 
should. In Toledo th 
to recognize the subj 
in which business n 
interested, and when 
up they go and int 


as 

have 
one 

be, 


++ ++ 


WATER SUPPLY AT SPRINGFIELD. 


There is considerable agitation at 


field, Ohio, over the water supply, 


Spring 
which has 
suddenly been found insufficient for the city’s 
The will 
soon as possible, 


needs. city sink another wel! as 
and in the meantime will be 
flowed by the owners of the water rights to 
take water from Buck Creek. The action of 
the city was hastened by the insurance compa 
nies threatening to raise the rates, not 
on future risks, but also on policies now in 


force, by canceling and rewriting the policies. 


only 


++ ++ 


OHIO FIRE APPOINTMENTS. 
The following fire appointments have re 
cently been made in Ohio: 


4Ztna—Miss Frances A. Dibell, Ashtabula 
American, Newark—frank X,. Stallkamp, Del- 
phos; D. B. Beers, Cleveland. 


Agricultural—Chas. R. Hebble, Xenia. 
American, Vhila.—A. H. Babcock, Jr., Lorain; 
James P. MeConnell, Clyde. 

Allemannia—W. E. Roberts, Jewett: B. C. Cole 


man, Dayton: M. C. 
& Theobold, Marietta. 
British America—W. A. 
George P. Wohn, Defiance. 
Connecticut—T. R. Morris, 
Mason, Lorain. 
Continental—H. W. 
Clark, Portsmouth. 
Columbia, N. J.—C. A. 
nati. 





Ackley, Caldwell; Meredith 


Hianna, Napoleon; 


Mineral City; Otis J. 


Young, Salem; Philo &. 


Farnham & Co., Cincin- 


Citizens, St. Louis—Wright Bros., Bellaire; W 
Ross Hodge, Toledo. 

Equitable F. & M.—Irving B. Hiett & Co., To 
ledo. 

Fire Association—H. W. Young, Salem; E. F. 
Armstrong, Hicksville; Bert A. Emerson. Monroe 
ville; D. Lewis Garber, sellville. 


Germania—H. C. 
James, Mt. Gilead. 

German American—H. W. 
Wentworth, Circleville. 


Newell, Cleveland; Davis E. 


Young, Salem; W. H. 


German, Freeport—A. Hi. jabeock, Lorain; 
Charles R. Belville & Co., Mechanicsburg - & 
Dakin, Lebanon; Louis E. Linhart, Nottingham; 


W. N. Perrin, 
Girard—C. R. Hebble, Nenia. 
German, Ind.—Hough & Riegel, 

W. Christian, Norwalk. 


Cleveland. 


Greenville; F. 


Hartford—J. F. McBride, Swanton; BE. F. Bus 

sell, Cleves; Hyatt Travis, Greenwich; B. A. 
Emerson, Monroeville; James H. Miller, West 
Unity. 


Hanover—H. F. 
Kountz, Steig & 


Spe neer 
Co., Toledo. 


& Son, Sandusky; 


Ins. Co. of N. A.—H. W. Young, Salem. 

Ins. Co. State of Ill.—John A. Smith, New Phila- 
delphia; Chas. Koos, New Philadelphia; Robert 
C. Burt, sol., Columbus. 


Liverpool & London & Globe 
Mansfield; Chas. H. Laubert, 

London & Lancashire—J. H. 
Kiser, Bellefontaine. 

National, Hartford—Thomas G. Brawley, New 
Madison; Carl Kleve & Co., Cin lonati; Jacob Line, 
Mt. Blanchard; James A. Butcher, Scio; Knorr & 


Chas. F. 
Ravenna. 
Morgan 


Harding, 


and J. F. 


Everist, Toledo. 
Northern, London—W. A. Hughes, Greenfield; 
W. A. Hanna, Napoleon. 


Norwich Union—George W. Carey, 
National, 


Lebanon. 
Hartford—Charles Reidiing, Put-in-Bay. 


Providence Washington—Wright & Russell, ‘To 
ledo. 

Palatine—Kountz. Steig & Co., Toledo. 
Queen—John K. Duke & Son, Portsmouth; T. R. 
Morris, Mineral City. 


Chas. H. 
St. Paul—T. P. 
son «& Mt. 


Woodmansee, 
Brown, 
Vernon. 


Batavia. 
i ( 


Circleville; C. Jack- 


Springfield F. & M.—II. W. Young, Salem. 
Spring Garden—John Field, Columbus. 


Westchester 
Western, 
ledo. 


Herman Miller, 


Saudusky. 
Toronto—A. K. 


Detwiler Company, ‘To 


+ ~~ 


MORE CLEVELAND PREMIUM RETURNS. 
Since the publication of Cleveland premium 
returns Tue WESTERN UNDERWRITER, S€V- 


weeks ago, 


in 
the figures of several of the 
most important agencies, which were not given 


eral 


at that time, have been reported, and are pub- 
lished below. 
The premiums for the year 1900 are given 
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first, followed and separated by a dash from 
those for the previous year: 

Barch, ; .: Manhattan, 1,060—720; 
Reading, te , 

Beers, L. B.: German, Pa., 1,285—955; 
Milwaukee Fire, 2,005—595; Milwaukee Me- 
chanics, 3,485—1, 

Buchman, Parsons & Co. and James & Par- 
sons: Concordia, 3,210—1,755; Firemens, 
N. J., 2,315—2,245: German, IIl., 4.310—2,590; 
German, Pa., 50: Hanover, 4,190—2,445; 


Lancashire, 2,270—1,955: 
2,165; Michigan F. and M., 2,730; Springfield, 
4,160—2,505; United Fire, 1,590—295. 
Hopkinson, Parsons-& Co.: Boston, 1,520; 
Fireman’s Fund, 2,520—2,620; Girard, 5,005— 
5,410 London, 2,200—3,630; Merchants, 7,315 
25 ; Milwaukee Mechanics, 11,390—12,185; 
4.405—3.020; Lloyds’ Plate 


Merchants, 4,740— 


1,415—1I,=00. 
" Rice: John L., & Co.: 
— 2,055; 
5,210; 
shire, 


American, Pa., 3,515 
Connecticut. 24,325—23,965 ; Hanover, 
Indemnity, 1,120—1,535; New Hamp- 
2,865—4.900: Phenix Conn., 1,740; 
Queen, 1,555—770: Rochester German, 3,140; 
Union, Pa., 1,085—925. 

Stafford, Goss & Co.: Citizens, 
2,98=; Continental, 13.385—1 
9,700—11,790: 


em § 
8,690 ; 
Lancashire, 


» 4,105 
German- 
13,905— 


American, 


8,640: London and Lancashire, 14.515—11,010; 
New York Underwriters, 7,345—9.010: North 
British and Mercantile, 11.540—11,135; North- 
ern, 12,285—11,940; Scottish Union and Na- 
tional, 10,960—13.940: Spring Garden. 4,445— 
5.410; Sun, 8.285—8.050; Union, England, 
5,970—5,800; Victoria, 290—765; Union Casu- 
alty, 1,205—1I,425. 

Thomas. Fred. P., & Co.: American, N. Y., 
3.210: Boston, 4.310—3.030; British America, 
11,030—7,510; Cooper, 215; Fire Association, 
20,920—21.750: Millers and Manufacturers, 
2,435; National, Pa., 495: Pheenix, England, 
15,645—10,930; Security, Conn., 4.940—2,955; 
Thuringia American, 9,360—2,405: Williams- 
burg City, 3.335—2,480:; Lloyds’ Plate Glass, 


665-—-710; U. S. Casualty, 4,195—6,265. 





OHIO AND WEST VIRGINIA NOTES. 

The Central 
Wert shows in 
sets of $567,380; 
$65,570. 

The loss of W. B. Pollock & Co. at Youngs- 
town was settled at $45,925. The adjustment 


Manufacturers 


its 


Mutual of Van 
semi-annual statement as- 
reserve, $43.343; net surplus, 


was very satisfactory to both companies and 
assured. 
The Underwriters Physcheing Club of Cin- 


cinnati will give its first annual reception and 


pink tea next Saturday afternoon at Kroll- 
man’s Park. Invitations by Tiffany. . 

H. L. Alexander, of the firm of Alexander & 
Trammell, at Martinsburg, W. Va., who-has 
been interested in local agencies at Clarks- 
burg, Charlestown and Bluefield, has disposed 
of his outside interests and will devote his 


attention to his Martinsburg agency. 


Edwin Fritzinger, senior member of the in- 
surance firm of Fritzinger & Son of Ashland, 
Ohio, died on July 7. He was the most promi- 
nent fire insurance agent in Ashland, and had 
been in the business at that place since 1877. 
His son, Allen Fritzinger, who was the junior 


member of the firm, will continue the agency. 
\ young man named Frank C. Martin, an 
ex-insurance agent of Parkersburg, W. Va., is 


said to have been going around trying to get 
insurance men of Charlestown and that part 
of the State to indorse checks for him on a 
Parkersburg bank. in which, it is claimed, he 
had no funds. He caught one man for $25 
and tried other agents for different amounts. 

The agencies for the different companies 
represented by Lewis F. Runck at Cincinnati 
have been transferred to his brother, John F. 
Runck, following the absence of Lewis F. 
Runck from the city for two or three weeks. 
No reason is given for the change, but there 
are rumors on the street that Lewis F. Runck’s 
whereabouts are unknown. The companies 
transferred are the Concordia, German of 
Pittsburg and Mechanics. 


WANTED 


Agency of fire insurance companies at Mayfield, 
Ky., to write both city and country business. 
Will take union or non-union companies and can 
givea good classification. 1 have been in the 
insurance business exclusively for the last seven 
years. Address. 

C. W. WADE. JR.. MAYFIELD. KY. 





UNDERWRITING IN MIGHIGAN 


INSPECTION BUREAU MEMBERS MEET. 





General Discussion as to Rates in the State 
and the Application of the New 
Schedules. 





The members of the Michigan Inspection Bu 


rcau were in conference at Detroit this week, 


going over the situation 


and discussing the 
advisability of applying the new union sched- 


ules, as well as taking off the 10 per cent re- 
duction made under agreement with ex-Com- 
missioner Campbell. A subcommittee of the 


governing committee of 


the Union, consisting 
r. W. Eustis of the 


Manchester, John Mar- 
shall of the Firemans Funds and J. A. Kelsey 
of the Aachen and Munich, was present 

There is a general opinion that special hazard 
in Michigan are far too 
high loss ratio of the present 
opinion. Large area risks 
what should, and from 
there been a growing demand 
be up under schedule. 
be put on a more profitable basis 
managerial quarters, however, 
objections or possibly the 
Bureau would have 
Some interest has 


and the 
adds to that 
not paying 
quarters 
that rates 
and Michigan 
From some 
there been 
Michigan Inspec- 
this 
among special 
schedule of the 
It has not been put into and 
report has it that it will not be in its present 
form. So much criticism has been made as to 
its structure work that it will likely be rebuilt. 
The “Universal Mercantile Schedule” has 
never found extensive adoption, and it is doubt- 
ful whether the Western Union’s 
much, if any, improvement over it. 
named has a basis rate of 25 


rates low. 
year 
are 
they 
has 


some 


bn rT) sted 


have 
tion acted before 
been felt 
agents as to the new mercantile 


Union. effect. 


schedule is 
The first 
cents, represent- 
ing a standard risk in a standard town. Upon 
this charges are made for deficiences, and the 
individual rate built upon it. 

The Union’s schedule assumes a basis rate of 
$1 for an unprotected standard building in an 
unprotected town. Increases are added to this 
for deficiences, or decreases for improvements. 

The Insurance Survey Bureau, composed of 
a number of union companies, has been object- 


ing to rating bureaus not giving the correct 
Scientific rate along with the rate made to suit 
the conditions of competition or to meet the 


desires of agents. 
that is not 
nies do not 
the right 
rat¢ 


Often a rate is promulgated 
the correct rate, and hence compa- 
know how far away they are from 
point. Even if they cannot get the 
found stringent application of a 
they desire to know what it is. The 
has been urging rating bureaus 
furnish this information. 


as by 
schedule, 
Bureau 


to 


State 





GIRARD’S APPOINTMENTS AT DETROIT. 
The 
i. 32. 
Detroit, 


side 


Girard, which was recently 


Gaukler. 


resigned by 
unionized his agency at 
will not go to Macklem Bros.. 
agents. Goodrich Bros. get first 
and E. A. Waterfall the second. The 
Firemens of Maryland remains with Macklem 
3ros. 


who 
the 


the 


out- 


agency 


++ + 


AGENCY CERTIFICATES IN MICHIGAN. 
Commissioner Barry has notified companies 
requiring all 
the department 
appointed one 
agent in the State could be 
had. When a appointed agents it 
notified the department, and to each agent was 


of the new agency license law 


agents to have a license from 


Heretofore, companies have 


on whom service 


company 


sent a certificate of authority, showing the 
name of the agent on whom service could be 
had. The appointee’s name was not in the 


certificate, it being a certificate that was sent 
to all agents, merely showing the company was 
authorized do business in Michigan. One 
of these certificates had to filed in every 
county where the company did business. 

After September f all newly appointed 


igents will receive an individual license. and 





II 
the oid certificate of authority will not be sent 
mut \ppointments made prior to that dat 
will be on the same basis as they now are, but 
after February 1 next all agents must have an 
individual license. No certificate needs be 
filed with the county. No fee is required for 
icenses, as all fees And expenses are covered 


by the 3 per cent tax on premiums 


++ ++ 


MICHIGAN AGENCY APPOINTMENTS 


lhe following are recent Michigan appoint- 
ments: 

4tna—Blackburn & Co. isucceeding B. F. 
Oakes), East Tawas; Spalding & Maxwell (suc- 
ceeding E. G. Spalding), Port Huron 

British America—Chas. H. Garrett, Kalamazoo; 
Geo. W. Long, St. Louis 

Citizens, Mo.—Lewis B. Campbell, Chesaning; 
Orion W. Damon, Chesaning. 

ontinestal- Jennie E. Long, St. Louis 

Caledonian—Wm. T Lowry, Coldwater; Fred 
W. Stebbins, Hastings. 

County of Phila, Pa.—F. J. & G. B. Stevens, 
Detroit; Geo. E. Newall & Son, Flint. 

Firemens, Md.—Chas. Franklin Brown, Detroit. 
Commercial Union, Eng.—J. H Lancashire, 


Alma 


German, Pa.—Thompson & Duff, Jackson 
Germania—Chas. F. Pears, Buchanan 

Glens Falls—Croze .& Healy, Houghton; Craw- 
ford & Crawford, Pontiac. 


Greenwich 
Olin Young, 


Clarence D 


Kimberly, 
Ishpeming. 


Bellevue; H 


Hamburg-Bremen—Edwin F. Solis, St. Clai 

Hartford—Chas. 0. Harmon, Cassopolis; Josiah 
D. Bean, Edwardsburg: Mrs. Lillie Alexander, 
Standish; Adney A. Hall, Stockbridge; Gordon L 
Hollister, Vandalia. : 

L. & L. & G.—Clarence D. Kimberly, Bellevue; 
Adney A. Hall, Stockbridge. 

London Assurance—Codd & Co., Detroit. 

Lumbermens, Pa.—F’. M. Ackerman, Lansing: 
Lawrence $. Page, Marshall. 

Indemnity, N. Y.—Theo. F. Emans (succeeding 
Geo. C. Cooper), Lansing. 

Ins. Co. of N. A.—Willard R. Noyes, Albion: 
Jas. A. Sullivan, Ironwood; Irving McArthur, La 
peer. 

Manchester—Fred W. Stebbins, Hastings 

Merchants, N. J—Fox & Parker, Mt. Clemen 
C. H. Thiede, Wyandotte 

Mercantile F. & M.—T. B. Goodwillie, Detroit 

National, Conn.--Fred W. Stebbins, Hastings 


Norwich Union 


> bn Campbell & Damon, 
rovidence 


} ) Chesaning 
Washington--Wm. BE. 


McKenzie, 


Owosso; Curtis W. McPhail, Scotville; Geo. M. 
Chamberlain, Shelby. 
Prussian National—Andrew Lind, Ishpeming. 
Queen, N. Y.—R Bagot, Elk Rapids: James 
Brown, Yale. 
St. Paul F. & M.—Geo. W. Ayres, Adrian; Thos 
Quinlan, Petoskey. 
United States—Agness D. Gillies, Cass City: Wm 
Peters, Ishpeming; Jas. B. Wright, Lake City 
Union Assurance—M. A. Fitzsimmons, Ironwood 
Westchester—Jerome F. Clark, Battle Creek: 
Alfred Bunclark, Detroit: Wilber F. Thomas, 
White Pigeon; J..H. Wortley, Ypsilanti. 
+ 


GRAIN INSURANCE IN MICHIGAN 
The mills and country elevators in Michigan 
are pretty well cleaned out, so lines on wheat 
are cut down. The prospects for a rich harvest 


this year are bright. Michigan takes a for- 
ward place in the number of its mills 
++ ++ 
LUMBER DISTRICT CONDITIONS 
(he lumber business so far this year has 
been fairly profitable to the insurance com- 
panies. No very serious fires have occurred 
and there is a brisk market for the product 


The building activity over the country has in- 
creased the demand for lumber, and the stock 
that accumulated was easily disposed of. Sev- 
eral months ago there was. considerable moral 
hazard involved in lumber lines, but business 
conditions in creating the demand have elim- 
inated the hazard. 





The United Firemens, which has not been op- 
erating in the northern peninsula of Michigan, 
has planted several agents there. 





{ 
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ILLINOIS STATE TOPICS. 


NO CHANGE IN THE PRINCETON WAR. 


Rate Cutting Is Still Continuing and the De- 
moralization Is Extending to Ad- 
jacent Villages. 


\gents at Princeton sec hope of check 


no 


ing the rate war inaugurated by the North- 
western National on account of separation 
The town has no manufacturing establish 
ments or special hazards. Its business is 
mostly preferred, and many of the buildings 
are brick. The losses in the town have been 
very light 

When the Northwestern opened its batteries 
for a 50 per cent reduction in rates, with the 
exception of stocks the range penis almost 
all Princeton. Thus about the entire tariff 
has been scaled one half. 

With the exception of the agent of the 
Continental, Oliver Ziegler, and the cut rate 
firm of Fish & Swengel, all the others report 


through the compact and co-operate with each 
other to defend their business. When the war 
first opened and before the people in general 
knew that thc price would be met 
by other Northwestern agents cut 
quite a figure, as soon as the other agents 
met them at the game, they not so active. 
A smali percentage of the dwellings are being 


decreased 
agents, the 
but 
are 


rewritten, while policies on brick store build- 
ings are succeeded by term policies 

The other agents in Princeton feel bitter 
against Fish & Swengel for not closing the 
war. They represent the Northwestern Na 
tional, Germania and German of Freeport. 
They will not be party to any compromise 
unless all the agents and all companies agree. 
A war of long duration is anticipated, only 
to be settled by exhaustion. Already rates on 
stocks have been cut, and W. H. Mesenkop’s 


outside expirations in adjacent villages are be 
ing sought by the non-union 
resigned at rates low 
commission 


companies he 
enough to offset the 
This campaign is causing bittet 





ness. The demoralization is gradually extend 
ing 
SUCCESS OF FREEPORT MEETING. 

Four members of the Illinois Field Club did 
all the talking at the monthly meeting of the 
organization at Freeport on Tuesday last, and 
swung the meeting toward conservative lines 
by the power of their eloquence and the logic 
of their argument. They were: C. G. Meeker, 

B. Herpick, J. R. Hyde and G. D. Abbott 

The sessions were heated at times, when the 
conditions in various sections of the State 
were under discussion, but the wisdom of the 
conservative policy was apparent when the 
gathering adjourned with good feeling evi- 
denced on all sides. The August meeting will 
be held in Decatur on the third Tuesday of 
the month 

~ oe. 
NEW ELEVATOR SCHEDULE 


The Illinois State Board will now promul- 


gate the new elevator and warehouse schedule 


of the Union. New houses will be rated un- 
der it, but old houses will not be disturbed 
unless a rerating is called for. Rates will be 
boosted up considerably under the new sched- 


BEAR DSTOWN STILL UNSETTLED. 


While the situation at 


Beardstown is quiet- 
ing, no agreement has been reached between 
the local agents and the three aggrieved com- 
panies, the Springfield, Pheenix of Hartford and 
Niagara. The companies would not agree to 
the conditions laid down by the agents of the 
town published in this department last week. 
A plan is under way, however, which is ex- 
pected to fill the breach, and as yet no serious 
lemoralization has set in. The three compa- 


; 1 1 . 
Wes TOO} exception tn their business being 
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: | 
switched to non-union companies, while their | LIFE INSURANCE GIRCLES 
agent, T. K. Condit, still retained them, the 
on-union companies being in the hands of his Saas 
son, F. M. Condit NORTHWESTERN MUTUAL’S VALUES 
AGENT STEWART AT WAUKEGAN Company Increases Its Guaranteed Loans and 
G. L. Stewart of Waukegan refuses to re- Surrenders and Will Give Them from 
; ; at SEs ; the Third Year. 
port through the newly created stamping bu- 
reau there and the other agents are dubious as pare a oa en . 
, . The Northwestern Mutual Life has increased 
to the outcome He has some union compa- 
. . , ; its guaranteed loan and surrender values and 
nies, so under the rules these will have to re- ey eee” 2 ; hi 
tire from the agency unless he sends his dailies | = nerensver ith _— eC = third peal 
to be stamped. He has both the Northwestern instead of the fifth, as heretofore. This action 


National 


either 


and Germania, affiliated with 


field organization. 


not 


WHEAT PROSPECTS IN ILLINO!S 
Illinois 
as Bloomington, 
anticipating increased lines from mi! 


Local the wheat belt of 


which 


agents in 


runs up as far north 
is and 
great 
Illinois 
been 


directions 


are 
elevators account of the 
For several 
short, and the 
forced to seek grain from other 


country 
wheat 
crop has 


on 


need years the 


been mills have 





COMPANY REPRESENTATION SERIOUS. 


Local Agents Find [ft Difficult to Meet the 
Decreasing Underwriting Ca- 
pacity of the Day. 





Local agents in the larger points not only 
of Illinois, but other States, find a problem 
confronting them of no mean proportions, and 
that is adequate company representation. With 
so many companies having reduced their lines 


and becoming more conservative as to classes 
and risks, with a number of retirements and 
others in prospect, many agents are seriously 
handicapped. The Hall & Henshaw companies 
and the “Dutch Fleet,’ piloted by Weed & 
Kennedy, have cut the life out of some of 
their holdings, and are scaling their lines radi- 
cally. The Lancashire reinsuring made a large 
hole in many offices, and others following pre- 


sented added difficulties. 

In the least desirable offices the underwrit- 
ing capacity has reached a low ebb, and in 
many cases they cannot place lines, but are 
compelled to broker with other agents. In 
fhe larger points there is no difficulty for a 
company to get a splendid opening mall 
companies are in demand and can secure a 
satisfactory lodgment. There probably never 
was a time when so careful an inventory was 
being taken of companies by agents. Locals 


want to know exactly where their companies 
stand. 





ILLINOIS NOTES. 


E. H. Blair of Alton, Ill., secures the Han- 
over 

John F. Campbell of Rankin, Ill., has union- 
ized by resigning the Northwestern National, 
Western Underwriters and American of New 
Jersey. 

M. J. Wolford of Danville, Ill., has union- 


ized, the non-union companies going to Part- 
low & Sons. The Pennsylvania and Phenix 
transfer from Partlow to Wolford. 

The Galesburg fire department is to be 
greatly strengthened by the equipping of the 
seventh ward hose house, built some five years 
ago, but never equipped for lack of funds. It 
is located in a thickly settled portion of the city, 
near the C., B. & Q. R. R. shops, and several 
large wholesale houses. 
204 district, 
mutual fire companies in 
they collected $225,073 in 
total income was $268,358. 
$207,300; total 
$276,506 
risk 


There are county and township 
Illinois. Last year 
assessments The 
Losses paid were 
disbursements, $276.506; cash 
The assessment rate on each 
cents 


assets, 


$100 at was I5 





Charles E 
merly 
ently 


Lemon of Indiar nap lis 
agent of the Lancashire, but 
vith the North America. died this week. 





Trouble is brewing at 
to Robert Martin ndal e res signing his 
panies and den and ne fle 


spector G ’ dl ) 


owing 
n com- 
esignation of In- 


Indianap i s 





is made retroactive, applying to all policies is 
sued on the 3 per cent reserve basis, which the 
company adopted January 1, 1899. 

Below are given the new and old values 
under most of the policy forms, per $1,000 of 
insurance at age 35, showing only the figures 
for the third year and multiples of five there 
after, though, of course, the company publishes 
the values for every year from the third 

This move will make the Northwestern 
more formidable competitor than ever in the 
life field 

Ordinary 


life, age 35, premium $27.95: 

















-New. Old 
Year. Loan. Cash value. Loan Cash 
ss $ 21 $ 24 
) 1) $ 48 
10 124 13. 
15 208 295 
mL 294 327 
ae” axrsea'e 382 425 
ot p » inY 522 
Ten-payment life: age, 25; premium, $60.16 
New. -O)}... — 
Yeal Loan. Cash value. Loan Cash 
3 . 3105 7 
5 .. 194 164 183 
De wrdwaceebenduned 448 23 471 
ae asamease $99 482 536 
a svervabdanss 54S 48 609 
a custenntsle 99 599 666 
ae ree 650 650 723 
Fifteen-payment life; age, 35: premium, a 10 
New. — 7-_- 
Year. Loan. Cash value. Loan Cash 
3 re $3 66 74 inne ‘ 
5 eanem weiner 126 141 $108 $120 
10 incase a 330 280 312 
5 499 5aa 482 536 
20) DAS 609 548 609 
PD. idtpakeat aM 666 199 566 
0 : 60 723 650 723 
Twenty-payment life: premium, $37.80: 
New. Old. — 
Year. Loan. Ca sh vi 1lue. Loan. Cash 
3 $47 Si] oa 
F 4 "105 $ 81 $9 
1) 224 249 1 235 
15 hake 76 418 366 407 
«jotta Palau arate 609 DAS 609 
25 ; 589 666 599 166 
30 eo ee 723 650 723 
Fifteen-year endowment: premium, $68.81: 
® New. Old. - 
Year. Cash value. Loan Cash 
3 ‘ $142 - 
5 60 $210 3234 
1 peraben 594 52 579 
C—O ere 1,000 dud 1,009 
Twenty-year endowment premium, $51.43: 
“e WwW. ——{ id. —— 
Yea Loan. vash value. Loan. Cash 
DS stebsdccusceus 82 ovve ° 
D+ seegnekmen . 155 ao $132 $147 
an. -apaicoes can Sou 41 341 379 
DP ceesnseseoteense 606 674 592 Hos 
DD. wiatcthababenw ee 1,000 1,000 
Ten-payment, 26-year endowment; premium 
$82.86: 
— New. - Ol. 
Year Loan. Cash value. Loan. Cash 
3 . 3164 $183 
5 330) 27 
10 70 710 
15 866 S40 
BD cs tonnsdeeseeen 1,000 1,00 


The agency force of the Northwestern Mu 
fual met at the home office in annual assem- 
Dly this week, when the new values were ex- 
plained and other points in the underwriting 
department of the company produced. 

No doubt the battleground in life insurance 
will be the guaranteed values now rather than 


dividends. The signs of the times have been 
pointing in that direction ever since dividends 
began to fall and companies sought a higher 
reserv< 

The Mutual Life, in taking a_ stand -for 
higher values and giving the full reserve on 
some of its contracts after a certain number 
of years, set companies to thinking. There 
will no doubt be a move on part of many 


‘ompanies to increase their values. 


The Northwestern has always been a hard 
element in competition on account of its liberal 
vidends. Recently they have begun to de- 
rease, and will not form the argument they 
yas In other words, insurants 









ess 
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what is actually guaranteed. not 
imated. It would not be surprising 
to see the Penn Mutual in getting up its new 
values and rates for the first of the year fol- 
low the Nort leads in the matter 





hwestern’s 


NORTH AMERICAN AND NATIONAL LIFE 
\s intimated in this department last week, 
the North 
get the National 
have been on 
the outcome will be is not known. 


American of Canada is seeking to 
Life, U. S. A. Negotiations 
for several months. Just what 
The North 
American had the Marquette Mutual of Chi- 
cago make the overtures, while the former was 
deal. 

- = 

ANNUAL STATEMENT NOT YET APPROVED. 

The preliminary report of the Ohio depart- 
ment contains the following: 

“Questions have arisen respecting certain 
items in the financial statement of the Interstate 
Life Assurance Company of Cincinnati, Ohio, 
as reported by it to this department. These 
questions are in dispute between the company 
and-the department, and have not yet been de- 
termined. Therefore the abstract of the state- 
ment is not incorporated in this report, nor 
do the figures representing its financial condi- 
tion appear in the schedule of statistics of stip- 
ulated premium companies.” 

+ ++ 


METROPOLITAN’S INTERMEDIATE DIVIDENDS. 

The Metropolitan is paying its first divi- 
dends on its intermediate policies of $500 each. 
The first dividend declared was on July 1, 
the distribution period being every five years. 
The dividends ranged from 31 to 99 per cent 
of one annual premium according to the nature 
of the policy. They can be used in the re- 
duction of the current premium or to pur- 
chase additional insurance. 


to financier the 


++ ++ 

ANNUAL MEETING OF THE NORTHWESTERN. 

The annual meeting of the Northwestern 
Mutual Life is being held at Milwaukee this 
week. Vice-president Merrill delivered the 
address of welcome. A paper on the “Partner- 
ship Insurance” was read by A. B. Newman 
of Chicago. A paper entitled “Wanted—an 
Agent.” written by Clarence M. Smith of San 
Francisco, was read by H. E. Crouch of Buf 
and followed by a paper upon “The 
Card System ir Country Districts,” by T. N. 
Harden of Indiana. An address was delivered 
By C. A. Loveland, actuary of the company. 
Secretary J. W. Skinner answered inquiries 
from agents as to the business system of his 
department. An informal reception was given 
by the officers and their wives at the Hotel 
Pfister. Justice Brewer of the United States 
Supreme Court delivered an address at the 
meeting on Wednesday. 

About 200 agents were in attendance. Isaac 
Kaufman of Minneapolis presided, with J. F. 
Schindler of Cleveland, secretary. 

An instructive address upon the subject of 
“Five Per Cent Twenty-year Gold Debenture 
Bond of the Equitable,” prepared by A. W. 
Stevens of Chicago, is being printed by the 
company and will be distributed among the 
agents. 

Dr. Fisher of medical department and H. F. 
Norris of the agency department made ad- 
dresses. Seven-minute talks were made by 
several agents ‘ 


can 
Talo, 
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NEW VALUATION LAW IN MINNESOTA. 

By the Insurance Associated Press.) 
New York, July 16—Life underwriters are 
very much interested in the new law passed 
by the recent session of the Minnesota legis- 
lature. which is intended to apply to assess- 
ment life insurance companies desiring to re- 
incorporate upon the old-line basis, and ef- 
fects important modifications in favor of these 
corporations respecting the valuation of both 
liabilities and The law in question 
was introduced by Senator Horton in be- 
half of the Bankers Life Association of St. 
Paul. Two important questions of current 


assets. 


life insurance circles are 
One-year term valuation and 
premium liens. It provides that an 
ment association reincorporating under 
provisions of the act shall “at all times and 
after” such reincorporation have its new poli- 
valued as one-year term contracts. The 
law also provides “that in computing the net 
value of life insurance policies the superin 
tendent of insurance shall treat and con- 
strue policy according to the terms 
and tenor thereof.” The new law also stipu- 
lates that in valuing the assets of a company 
reincorporating under this law credit may be 
taken for the amount of any “lawful 
bearing liens against loans upon any 
to the extent of, but not exceeding the net 
value of the premium reserve of such policy 
computed as provided.” 

The practical effect of this law is to estab 
lish a separate class of companies in Minne- 
sota which are allowed to value their poli 
cies during the first year as term insurance, 


controversy in 
ered, namely: 


cOovV- 
assess 


the 


c1es 


each 


interest 
policy 


no stich (provision being extended to the 
regular old-line companies. In other words 
the law appears to do what has often been 


suggested, place the one-year term companies 
in a class by themselves so that there shall 
be no confusion in the public mind in regard 
to the character and financial security of the 
companies adopting this form of contract 
The law seems to establish a new 
insurance corporations which, while 


class of 
stronger 





than the assessment organizations, are still 
not so strong as the so-called regular com 
panies. 

CASH VALUES IN LIFE INSURANCE 


Comparison of Figures of Some of the Leading 
Companies Position of the New 
York Life. 


(By the Insurance Associated Press.) 

New York, July 16—The guaranteed cash 
value in the life insurance policy has for the 
past two years been the subject of active com 
petition and is one of the points upon which 
the agency forces make a bid for business. In 
Massachusetts the matter has been regulated 
by legal enactment, and under the non-for 
feiture law of that State the paid 
by Massachusetts companies were formerly 
much more liberal than those of outside com 


cash values 


panies More recently, however, in other 
States, where competition has regulated the 
matter, the companies appear to have gone 
very much farther in the guaranteed values 
given to retiring policyholders, and there is 
serious talk of an enactment in New York 
State, covering the question of cash values sin 
ilar to that now enforced in Massachusetts. It 


is generally recognized that the guaranteeing 
of cash values has been carried to the extrem: 
limit, if not beyond the confines of prudence, 
and there already appears to be a reaction 
against the very liberal contracts which have 
been issued. 

Practically. all of the companies give guar- 
anteed cash values with the exception of the 
Connecticut Mutual. The New York Life. un- 
til quite recently, gave guaranteed cash values, 
but has discontinued the practice and includes 
in its policy contracts only the loan values. It 
is stated that the guaranteed cash value has 
been discontinued on the ground that it is sub- 
ject to attachment by the creditors of the in- 
sured. The New York Life’s contracts contain 
guaranteed loan values for every year after 
the second. The only cash value stated is that 
which pertains to the end of the accumulation 
period, and practically represents the American 
3 per cent reserve held by the company 
While the face of the loan guaranteed by the 
New York Life is considerably larger than 
the guaranteed cash values, yet the net loan, 
after deducting advance interest and one yearly 
premium, is about the same. In the case of 
an ordinary life policy at age thirty-five, the 
New York Life guarantees a loan value at the 
end of the twentieth year of $347. The cash 
value at the same period is $327. But from the 


13 


van value there would be deducted $17.35, be- 
ng the interest for a year at 5 per cent, and 
I $28.11, necessary to re- 


le yearly premium, 
actual loan value 


new the policy, bringing the 


lown to $310.54, of $26 less than the cash 
value 
Since January 1 the companies have been is- 


suing policies upon a lower rate of interest as- 
sumption, which means slightly increased 
making a comparison be- 
cash or loan values given 
by some of the leading companies of unusual 


premium charge, 


tween the present 


nterest. The subjoined table shows the varia- 
tion in the annual premium charge on an or- 
dinary life policy at age thirty-five and the 
cash or loan values at the end of the second, 


third, fifth, tenth and twentieth years. 


ORDINARY LIFE POLICY, AGE 35 





Cash or Loan Values 
= a an 
- = 3 = ¢ 
- Se Re 
- a al 
New Yora Life 
(loan value) $28.11 $33.00 845.00 83.00 $162.00 8347 00 
Equitable Life 
(loan and casb 
value).... 28.11 2.00 55.00 146.00 328.00 
Mutual Life(cash 
value) ; 27,88 ...... 17.00 57.00 149.00 389.00 
Northwestern 
(cash value)... 27.93 a0 48.00 131.00 327.00 
Penn Mutual 
(cash value). 26,80 22.85 56.81 124.78 286.74 
Mutual Benefit 
(loan or cash 
value). : 26.35 16.13 29.76 58.16 136.01 317.58 
National (cash 
value).. 27.41 16.10 50.65 146.01 327.58 
Maes Co.'s (cash 
value). 37.63 18.60 45.37 119.75 297.98 


In case of the Equitable and National the 
full three per cent reserve is given at the end 
of the tenth year, while the full reserve at the 
end of the twentieth year is given by the 
Equitable, the Northwestern and the National. 
The Mutual Life gives more than the three per 
cent reserve at the end of the tenth year, and 
~onsiderably more at the end of the twentieth 


year, 





COMPANIES WRITING GOLD BONDS 
There is a noticeable increase in the number 
of gold bond policies sold at the present time, 
particularly in the They are 
men of a good invest 
Some agents are very active in selling 
The Berkshire has out a new 4 per cent 


larger cities. 
presented to 
ment. 
them 


means as 


gold bond, and the State Mutual has been 
selling a 4 per cent contract since the first 
of the year. The Prudential has a 5 per cent 
gold bond, as has the Equitable The Mutual’s 
4 per cent debenture has been a good seller, 
and the Metropolitan has bonds paying 4, 5 


or 6 per cent 
REPORT OF GERMANIA EXAMINATION 
The report of the New York department as 
to its examination of the Germania Life is: 
“The the 
pany by this department was as of December 


examination made of com- 


last 


31, 1893, and the one just concluded has in- 
cidentally checked the receipts and disburse- 
ments since then and to December 31, 1000 
The result shows that the annual statements of 
the company filed since the date of the prior 
examination are correct upon the basis of net 
or ledger assets to December 31, 1893, increased 
by receipts during this period, less disburse- 
ments for the corresponding time. 

“The management of the company has been 
devoted more to the attainment of a strong 
financial position than to the acquisition of 
any great amount of new business, and its con- 
dition to-day shows the result of wise, intelli- 
gent and conservative administration. f 

“The negotiable securities held by it are of 
the highest grade, and have been very conserva 
tively appraised below the market value. On 
this appraisal a profit of $320,063.99 is shown 
on the securities examined by me, costing 3$3,- 
215,901.01 

“Tts loans on bond and mortgage are found 
to have been placed judiciously, and the ap- 
praisal of the mortgaged premises shows a 
sufficient margin in every That its 
affairs are closely supervised is shown by the 
fact that the whole amount of interest due and 


case 
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unpaid on mortgages at the time of the ex- 
amination was $2,512.50. Once each year 
the company has an official search made as to 


every piece of property mortgaged to it, and 
therefore there cannot be, and are not, any 
unpaid taxes 

“The company’s real estate, consisting of 


three office buildings and properties taken un- 
der foreclosure, are valued by your appraisers 
at $460,578.82 more than the amount which 
appears in the company’s report. 

“The books, accounts and records are so in- 
telligently devised and so well kept that the 
making of a thorough examination is greatly 
facilitated thereby. 

“The company’s figures as given in its last 
annual report are as follows: 


Oe eee -$27,378,533.30 
Liabilities on policyholders’ ac- 
count 23,9040,516.38 | 
Surplus , ip Pees ae Aeon 3,438,016.92 
“The result of the examination gives the 
following figures : 
ee rer tree, RE 
Liabilities on policyholders’ av- 
count .. 23,940,516.38 
Surplus Ruvin 3,907,595.74 


“The report of the appraisers appointed to 
appraise the aod of real estate owned in fee, 
and likewise such real estate upon which the 
company has loaned on bond and mortgage 
security, has been heretofore filed, and shows 
that, in the case of property mortgaged to the 
company. the values of the respective proper- 
ties are in no case less than the marginal ex- 
cess of value, over amount of loan, required 
by statute 

“Abstracts of title to all real estate held in 
fee have been examined by department counsel, 
either during the present or previous examina- 
tions, and their reports will show that all titles 
to these properties are sound.” 






+ + 
TOLEDO LIFE INSURANCE RECEIPTS. 

Life insurance returns for Toledo and 
Lucas County, Ohio, showing premiums for 
1900 and 1899, are: 

1900. 1899 
tna . $17,552 $ 7,345 
IN cs totcoss - scgaspsedeee 1,933 2,295 
CE Sicenenesus te edeekonws 2, 2,472 
eee err TT 60 60 
Conn. Mutual 22,469 20,744 
Se Aer 82,391 71,409 
Equitable, Ta. .....secceeeeeseeees 10,000 9,400 
Fidelity Mutual .............. .. 5,006 5, 276 
Franklin .... + ibeaseneateneys 78 77 
Germania ...... 2,08 
Hartford ey 
 -acucesae eae 21,308 
John MTancock 18.632 | 
Manhattan 2,169 
Mass. Mutual 26.744 
Metropolitan .. 80,299 
Mich. Mutual &, 654 
Mutual Benefit 1,874 
Mutual, me peheadenGwkevawae 83,293 
National, ead gas 8,188 
New England Mut. 1,328 
eS”. ae 92,148 
N. W. Mutual 41,125 
Pacific ........ 933 
Penn Mutual . 5,575 


Phenix Mutual 
Provident L. & T. 
Provident Savings 
Prudential .. 
Security Mutual 
Security T. & L. 
State, Indiana . 
State Mutual 
Union Mutual 
United States 
Washington .... 





++ ++ 


INSURANCE COMMISSIONERS’ CONVENTION. 


(By the Insurance Associated Press.) 

New York, July 16—Life underwriters are 
very much gratified with the results of the 
recent canvass of state insurance’ depart- 
ments in regard to place of meeting of the 
next commissioners’ convention. The vote 
of 24 to 14 in favor of Buffalo showed that 


the sentiment of the state departments was 
strongly in favor of the change. Undoubt- 
edly the vote was influenced to a considerable 
degree by the fact that the Pan-American Ex- 
position was in progress at the latter place. 
It is unquestionably true that the change will 


result in a larger attendance of commissioners 


than would have occurred had the convention 
gone to Seattle, as originally intended. Some 
very important questions are likely to come 
before the convention, among them, uniform 


legislation, treatment of surplus funds in life 


nsurance and the question of reporting life 
insurance policies upon a cash paid basis. It is 
not impossible. even, that the gain and loss 

















exhibit may again come up for consideration. 
The insurance interests always feel safer if 
substantial attendance of eastern 
commissioners at these conventions, because 
they always exercise a conservating influence 


there is a 


and tend to prevent extreme legislation, such 
as is likely to take place where the western 
element is most strongly represented. 

o_ wT 


LIFE BUSINESS IN OHIO 
The following from the Ohio report shcws 
amount of business written and amount termi- 
nated last year, and amount in force in that 
State: 
Ohio Companies:* 


Issued. ‘Terminated. In force. 

Northern Central ..$ 706,600 $ ,300 $ 2,424,500 

Union Central ...... 1,525 3,222,475 31,430,811 
West. and South. 

(Industrial) ..... 8,354,652 6,222,465 10,718,274 

















NOD vccu ate rasvet $14,012,777 $ 9,525,240 $44,573,585 
Companies of Other 
States: : 
OOS 723,566 12,004,271 
EL okie. heehee 584,000 
Conn. General ..... 54,500 
Conn. Mutual ...... 1,187,452 
Equitable, Ia. ...... 633,200 
Equitable, N. Y. .... 5,567,457 
Federal Life ........ 1,061,000 
Fidelity Mutual 948,850 
Franklin .. 262, 
Germania .... ..... 76 
Hartford ..... 
i mdseh  wexaenen 
Fea Somes q 
John Hancock ...... 3.37% 2,833 
Manhattan . x 
Mass. Mutual ...... 920, ‘500 407,255 6, "005,849 
Metropolitan— 
Ordinary nines >, 705,701 2,513,350 10,618,610 
Industrial ........ 16,650,182 11,609,280 48,378,393 
Michigan Mutual .... 1,164,086 750,600 6,429,328 
Mutual, Ky. .. 109,000 95,500 374,267 
Boeeees, We MW. 4... 1,606, 901 2,921,143 52,305,797 
Mutual Benefit .... 2,342,421 1,599,088 21,761,884 
National, Vt. ..... 1,671,186 774,798 9,846,950 
New England Mut. 688,067 247,716 4,230,468 
New York Life 6,882,390 2,351,571 40,529,381 
N. W. Mutual 3,316,993 1,600,112 38,649,156 
Pacific Mutual ...... 560,531 257,000 1,231,378 
Penn Mutual ..... 1,737,500 639,850 11,675,250 
Phenix Mutual 1 "045, 295 678,216 4,514,508 
Presbyt’n Ministers 53,500 7,000 46,500 
Provident L. & T... 78, 095 375,730 6,656,022 
Provident Savings .. 3,135,438 3,331,220 7,814,869 
Prudential— 
Ordinary 2,084,256 12,551,380 
Industrial ...... 3,566, 62 24,284,474 
Royal Union ........ 225,250 1,015,028 
Security Mutual .... 93,508 75,409 
Security T. & L. 296,722 808,193 
State Life .......... 139,000 1,039,295 
State Mutual ...... 432,329 4,734,391 
cl ae 220,320 5,179,890 
Union Mutual ...... 199,533 1,874,723 
United States $34,900 3,282,317 
Washington 1,087,022 2,624,664 
Rar er $94,153, (387 $32,177,598 $434,492,987 
Foreign ¢ ‘ompanie s: 
Ec ceakh ~ weaves 543,070 336,750 2,089,334 
Aggregate ..... $108,7 709.234 $42,039,588 $481,106.906 


++ 
ASSESSMENT BUSINESS IN OHIO. 


following is the record of the assess- 
ment and stipulated premium life companies 


Saal 


The 





in Ohio last year: 
Written. Terminated. In force. 

Bankers Reserve, O.$ 124,000 $ 54,000 $ 570,500 
SO eS errr 573,362 29,985 43,377 
Bankers, St. Paul— 

Stipulated ........ 6,663,000 1,552,500 9,316,000 

Assessment ....... 250,000 2,000 8,924,000 
Mutual Reserve— 

Stipulated ......... 68,690,201 26,163,795 81,433,551 

Assessment ....... 811,550 22/785, 265 107,833,523 
K. T. & Mas., O..... 1,843,000 ,348,000 16,355,000 
Mutual Cine ieeail wedwbiaenane 18,000 197,705 
N. W. Mas., Toledo 282,000 291,500 3,189,900 
Ohio Mutual ........ 145,000 221,5 2,282,500 
Sick & Acc., Toledo 1,462,700 1,069,675 393,025 
Young Men’s Mut.. 145,000 107,000 2,726,000 
American Temp. 600 702,330 6,858,499 
Bankers, Ia. ........ 20,126,000 6,236,000 143,256,009 
E ~ OE Scenes! aibiwee 150 808,180 5,266,923 
K. & Masons .... 1,703,500 3,408,500 18,398,250 
Tr 3 smens ; 1, 029,936 591,739 3,192,422 

+ Sa anal 


LIFE APPOINTMENTS. 
The following life appointments 
cently been made: 


have re- 


OHIO. 


Warren; C. R. Stanhope, 
Bingham, Arwell: H. S. Vail, 
Troy; Chas. D. Myer, Cleveland; A. W. Ross, 
Alliance; James E. Ferrell, Columbus. 

American Central—W. W Stockton, 
K. E. Belcher, Dayton. 

Fidelity Mutual Life—E. C. Bigelow 
S. G. Linscott, e; G. W. Hixon, Athens; 
H. D. Brandt and W. 8S. Brandt, Carroil; J. &. 
Barber, W. M. Bonebrake, C. 8S. Druggi n and F. C, 
Kimball, Columbus; R. R. Bennet, Westerville: 
«. W. Fairbanks, Marion 

Home—Geo. B. Sturgen, Orwell. 

Manhattan—S. E. Walton, Toledo. 

Mutual Life—Benj. L. Ayres, Birchville; H. M. 
Yoder, Barberton; Henry T. Hughes, Pemberville. 
N. Y. Life—C. F. Hanselman, Decatur: C. J. 
Wissel, Perinton; J. B. Masters. Findlay: W. B 
Harris, Sylvania. 


/#itna—M. B. Weir, 
Ashtabula; Guy M. 


Cincinnati; 


Cleveland: 
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National Life—J. A. Runyan, Milford Ce: 
W. H. Grady, Wheelersburg. 
Royal Union Mutual—Geo. D. Dunham, | 
ericksburg. 
Security Trust & Life—W. A. Newton, Mii 
town; Rufus Ferrell, Sabina: John P. Williains 
Yellow Springs; W. J. Selvage, Portsmouth: »; 


phen Newton, Marietta. 


Security Mutual—L. J. Weadock, Lima. 





LIFE NOTES. 


Ex-Sheriff C. F. Lean of Houghton, “— L., 
has been appointed district agent for the N 
tional Life Insurance Company*of Vermon 

Geo. S. McGuire of Marion, Ohio, forme: 
the local agent for the American Bonding 
Trust, has been made general agent for eight 
counties surrounding Marion. 

J. L. Lewis & Son, formerly of Granville, 
Ohio, have been appointed district managers 
of the Bankers Life of Iowa in West Virg: nia 
and located at Wheeling, reporting to C. L. 
Booth, manager at Cleveland. 





In every walk of life and in every business 
it will be observed that the man who is a 
methodical, conscientious plodder always 
comes out on top. The business of industrial 
life insurance is particularly suited to bring 
out this quality in a man’s work.—Sunlight 


B. & O. S=W. 


Sea Shore Excursions 


Atlantic City 


FIRST OF THE SEASON! 


July ith Aug. Ist 


ROUND TRIP RATE: 


$14.00 FROM CINCINNATI. 


Corresponding low rates from other 
points. Tickets good 12 days 
including date of sale. 





. AND. 
OTHER 
RESORTS 


ANOTHER 





STOP-OVER PRIVILEGES AT 
WASHINGTON, D. C., ON RETURN TRIP. 


Descriptive pamphiets and particulars can be had 
from any agent B. & O. S-W., or by 
addressing 


0. P. McCARTY, 
Gen. Pas’gr Agent, 
CINCINNATI, OHIO. 


To Life Agents. 


We offer THE BEST CONTRACTS ob- 
tainable this year, but no advances, no guar- 
antees. 


Central Department, Provident Savings 
Life Assurance Society. 





WM. BOSWELL & CO., General Agents, Cincinnati, 0. 





THE NATIONAL LIFE 
insurance Company of Vt. 
SATISFIES ITS POLICY HOLDERS. 
ACENCY CORRESPONDENCE INVITED. 
OLMSTED BROS., State Agents 


For Ohio and Indiana. 
Offices 412-15 Williamson Bidg., 
CLEVELAND, 0 


en Life Assurance Co. 


Established 1847. 
GET IN on the GROUND FLOOR 


Something interesting to Agents in regard 
to contracts for Ohio. 


Address F. B. CARR, Manager. 
317-320 Cuyahoga Building, Cleveland, 0. 


LIFE INSURANCE SOLICITORS 


Who desire a General Agent’s Contract with renewals 
sbould apply to Central Agency “Ordinary Department’ 


Metropolitan Life Insurance o. of New York, 
W. Percy Crenshaw, Manager 
135 ADAMS STREET, CHICAGO 








Tele. 719. 
is * 1008. 
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AMONG THE CASUALTY MEN. | 


"OPERATE NICELY IN CONJUNCTION. — 





General Impression that Bonding and Liability 
Companies Under One Management 
Work Successfully. 


The appointment of H. W. Overman & Co. 


of Chicago and Indianapolis as managers of | 


the National Surety for Ohio and Indiana 
out a discussion of the advisability of 
having a casualty and surety company run in 
conjunction. 

The firm is manager for the Maryland Cas- 
ualty for the same field and has succeeded in 
working up a strong business. The general 
opinion is that the two interests, liability and 
bonding, go together, and really form depart- 
ments of the same company. Large concerns 
bond their employes that handle funds or have 


brings 


access to books where they can be accessories. 
Contractors, ete., have bonds. In the many 
avenues in which liability insurance travels, 
along with it runs bonding. The Fidelity and 
Casualty does a large business in both lines, 
and its agents have an advantage in being able 
to furnish surety and fiduciary contracts. 
Conkling, Price & Webb, the western general 
agents of the London Guarantee, do a splendid 
business for the United States Fidelity and 
Guarantee. Their operations in the line of 
bonding insurance have created more than or- 
dinary comment. 
A. C. Durborow, 
at Chicago, is 
Surety, 


manager of the Travelers 
manager of the Pacific 
and has a fair line of holdings. 


also 


It would seem that the surety business 
might well be carried on by liability managers, 


especially in case of the medium-sized com- 
panies. The National turns over a good pre- 
mium income to Overman & Co. from the two 
States, and they will now seek to build up a 
more extensive plant. 





BANKERS SURETY INCORPORATED. 

The Bankers Surety Company, with principal 
offices in Cleveland, incorporated last 
with a capital stock of $500,000, by a 
number of business and professional men of 
Cleveland, Columbus and Toledo. It is said 
that the company will start with $100,000 sur- 
plus. Strictly a fidelity and surety business 
will be transacted. The premiums paid in 


was 
week, 





Ohio for insurance of this class amount to 
| nearly half a million dollars, and it is be- 
lieved that an Ohio company will have a good 


opportunity of securing a large part of the 


business. The company may enter other States 
later on. 
The incorporators are as follows: J. C. 


Gilchrist, one of the largest lake vessel own- 
ers in the central States, and president of the 
Coal and Iron National Bank, Cleveland; R. 
M. Parmely, president of the American 
change National Bank, Cleveland; John 
ter, treasurer of the State Banking and 
Company, Cleveland; Frank M. Osborne, 
president of the Federal Trust Company, 
Cleveland; W. E. Craig, president of the Cen- 
tral Building and Loan Company, Cleveland; 
George H. Olmsted, of Olmsted Bros., state 
agents of the National Life, Cleveland; Lean- 
ader Burdick, wholesale jeweler, Cleveland; 
W. .K. capitalist, Cleveland; Joseph H. 
Dyer, attorney, Columbus; I. B. Cameron, 
state treasurer, Columbus; Harvey D. Goulder, 
Cleveland; John Michell, Joseph Schauweker, 
Charles R. Miller, E. P. Williams and George 
J. Sommer. 


Ex- 
Jas- 
Trust 
vice- 


Rose, 


++ + 

PLATE GLASS OUTLOOK IN CHICAGO. 
Manager W. S. Cluff of the Union Casualty 
New York, and while there 
besieged by plate glass officials to get in line 
in Chicago. Mr. Cluff was armed with am- 
munition showing that his company had not 
prospered in the compact on account of alleged 
faithlessness of others, so he proposed to run 
independently as far as Chicago is concerned. 
The company is writing a good class of busi- 
ness in that city and Manager Wallace is mak- 
ing a premium record. 

+ ++ 

ORGANIZATION OF NEW SURETY COMPANIES. 

Efforts are still being made to establish new 
ngyeon to transact fidelity and surety busi- 
ne and some of these appear likely to suc- 
ool. They seem to originate with persons 
who have worked with older companies as 
agents or as attorneys. An opportunity to 
make promises of success comes from the 
tendency to do surety business locally. And 
perhaps reliance is placed on the fact that 
bonds are hard to get in cert in lines, as, for 
instance, on contractors. The success of any 
new company is open to much doubt. There 
is not enough fidelity business to go around. 
In the surety line contractors’ bonds are in 
demand, but only because the older companies 
have had enough of them. Perhaps a new 
company may if established in a con- 


has been in was 


succeed 








siderable center of business or if it adds the 
insurance feature to a trust business. We im- 
agine that investors are likely to be cautious, 
and that we have seen the end nearly of the 
making of new companies.”—Fidelity and 
Casualty Bulletin. 


-}» 


HAZARD OF AUTOMOBILES. 
Liability men 
sideration to the public 
that the again be 
bring the companies out anywhere near even. 
When first introduced the price for a $5,000 
liability policy was $50 per machine. This was 
doubled but a short time ago, and now it is 
stated that about $250 for the vehicle operating 
in the congested portion of Chicago, for in- 
would be about the correct thing. One 
State street stores, operating five 
automobiles, paid a premium of $500 for insur- 
ance the other day. The liability of 
is said to be great. : 


++ ++ 


who are giving careful 


automobile 


con 
hazard say 
rates 


must advanced to 


stance, 
of the big 


accident 
very 


BURGLARY INSURANCE IN THE SUMMER. 

In the summer season when people are clos- 
ing up their homes and going to summer re- 
sorts, it will naturally be supposed that there 
would be more burglary claims, but there are 
few from that are closed. 
Burglars realize that no money or jewelry is 
left, and hence do not often molest such resi- 
dences. Their main work is at nights, or dur- 
ing the absence of the family in 
or when they leave over Sunday. 
premium is demanded for winter residences 
that are closed. An additional premium is 
asked in case of summer residences when they 


winter residences 


afternoons, 
No higher 





are vacant, as the season for such vacancy is 
long. 
CASUALTY NOTES. 
H. L. Amos of Ironton, Ohio, has been ap 


pointed district agent for the 
Life of New York, the Ohio and Indiana Live 
Stock and the New Amsterdam Casualty, his 
territory including Lawrence, Gallia and Jack- 
son Counties and Scioto County, outside of 
Portsmouth. 


Western Manager W. B. Chandler has ap- 
pointed D. Walter Evans, formerly of the 
firm of Lang, Evans & Co. of Chicago, 
general agent of the North American 
Accident at the home office. H. _ D. 
Casey, well known in real estate circles in 
Chicago, has also been appointed general 
agent in that city. 


Trademens 





H. L. PALMER, Presrr. 
J. W. SKINNER, Secvy. 


THE 


ORGANIZED 1857 


orthwestern Mutual Life Ins. Co. 


PURELY MUTUAL AND TRANSACTS BUSINESS ONLY IN THE UNITED STATES. 








STATEMENT, JANUARY Ist, 1901. 

















Assets. $139,512,166 
Liabilities, including $23,360,346 approximate surplus 
LOW accumulations held to meet tontine and semi- 
MO RT AL I TY. tontine contracts NO 
eo General Surplus.....ccccccccsscccecs REBATING 
ECONOMICAL Income during 1900............+... PERMITTED. 
MANAGEMENT Insurance Written during 1900* .... .-8 65,345,814 


Insurance Gained during 1900*.. 


Insurance in Force* ...... 


* Including only business actually paid for. 


BEST RESULTS TO POLICY-HOLDERS. 





42,552,954 


529,647,290 


MOST ATTRACTIVE POLICIES. 


Business Accepted Only From Regular Agents of the Company. 








For Further Information, or an Agency, address: 


WILLARD MERRILL, UVice Pres’t and Sup’t of <gencies, Milwaukee, Wis. 
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TOPICS FOR LIFE INSURANCE FIELD WORKERS. 


‘ge swe se Educational and Semi-Technical Features Discussed. < ‘© 





the various forms of indemnity 
life men are now watching the 
progress of the monthly payment 
life plan to see if it appeals to the 
masses and is designed to occupy a niche not 
filled either by industrial or so-called inter- 
mediate policies. 

With the failure of several fraternals and 
the opportunities they offer Tor juggling of 
funds and committing of fraud, people are cast- 
ing about for a class of insurance that is safe, 
their means. 





and yet is within 
cannot afford to carry an expensive 
The extra loadings for trimmings do 
They want a bedrock fig- 
ure. Estimates of dividends, promises of fu- 
ture returns, etc-, have no weight. It is the 
actual cost that needs to be considered in 
dealing with this class. Participating insur- 
ance will hardly be made a success in this 
line if a company desires to reach the great 
masses. Prof. C. R. Henderson of the Uni- 
versity of Chicago touched upon this point at 
a banquet of the Chicago Life Underwriters 
Association when he said: 
* 

“Life insurance is a good thing, and I would 
like to see it universalized. All men, for the 
sake of their wives and their posterity, need 
life insurance, but not every man can have it. 
Life insurance is only upon the threshold of 
its opportunity and its future, and long 
before the middle of the twentieth century 
I believe it will be for all—for the thousands 
instead of the hundreds, for the millions in- 
stead of the thousands, of this great land 
of ours. If it is our duty to provide for our- 
selves, it is also our duty to think for others 
who are yet thoughtless for themselves. You 
will not let us forget, but it is not only your 
duty to remind us, but also to remind the great 
communities. You who have the extra knowl- 
edge upon the subject, who realize the tre- 
mendous importance—the life importance—of 
it, it is your duty, if I may be suffered to re- 
mind you, to help us work out some way by 
which the teeming millions of our great indus- 
trial population may come into this great in- 
heritance of the twentieth century. 

“Let us not sit here at this banquet and for- 
get those who have not our opportunities and 
our chances in life, and if they are a little 
thoughtless do not be too harsh or severe upon 
them. It is not so easy to have foresight for 
wife and daughter on ninety cents per day. I 
found when my salary was doubled (and I 
had that experience once in my life) that it 
was a great deal easier to double my insurance 
than it was to provide the first on a small 

salary; and that taught me to have sympathy 
for the great mass of men about me that need 
insurance, and that are paying three or four 
times for it. Did it ever occur to you that 
the poor man pays at the rate of 11 or 12 and 
sometimes 14 or 15 dollars per ton for his coal 
when you are paying six or seven for the same 
article or even a better article? Have you 
ever thought that life insurance is subject to 
the same law? We must make it possible for 
the poor man, the wage-earners of this coun- 
try, to get their life insurance at wholesale, 
something like we do. You ask me how it 
can be done. I simply say that it is a great 
deal easier to be one man to give advice to 
twenty, than it is to be one of the twenty 
men to take the advice and carry it out.” 

‘Ne 

The idea of the monthly payment policy is 
to reach a class somewhat above the industrial. 
There are many who are frugal enough to lay 
aside sufficient 


They 
policy. 
not appeal to them. 


money to pay for life insur- 
ance by the month instead of by the week. 
Very likely these cannot afford to carry a 


$500 policy and yet industrial is loaded so 
heavily that it is too expensive to carry much 
of a policy on that plan. 

The monthly payment policy appeals to the 
person whose pride is touched by carrying a 
weekly payment contract and who can carry 
something better. There seems to be a field 





for this line, a large field, and the company 
that will solve the problems connected with 
it will be the company of the century so far 
as its beneficence is concerned. 


It is a line of insurance distinct in itself, 
as clearly apart as industrial and ordinary are 
distinct. -It will require an experience of its 
own to show what can be done. 

The machinery must be of a different mold 
than that operating other lines. Men will have 
to experiment with and ponder over it to 
evolve a successful system. It will take days 
‘and nights of thinking to do this. 

Some companies that entered the field have 
withdrawn, not desiring to run the risk of the 


pioneer. They have seen that it is a mighty 
work, as great in its way as industrial in- 
surance. The latter had to make a way for 


Tiself to cultivate virgin territory. 


Of the larger companies, the Union Central 
is the only one that is writing this form, and 
it is only operating it in certain sections, no- 
tably in New York city, under Superintendent 
W. A. Fricke. The Hartford has left the 
monthly payment line-and gone over to pure 
industrial. 

The Michigan Mutual is pushing this depart- 
ment more than any other company. Others 
that are issuing monthly payment contracts are 








SHOWING MEN MAKE. 


Gernand of the State Mutual in one 
of his copyrighted talks says: 
“One of the chief traits men have is 


to desire to make the best ‘showing’ they 
can. This is all right, and comparatively 
easy during youth, middle age, and per- 
haps well along into old age—provided, of 
course, that your earning capabilities do 
not wither. 

“But how about the ‘showing’ to be 
made by those you leave behind? Many 
and many a man never dwells upon that 
until it comes to him in the haze of a 
fatal illness. 

“Gernand doesn’t wish to 
contemplation a gruesome one. 
one of life’s hard-headed facts. We can’t 
all roll up wealth. But. while we are in 
our earning period, we can dispose of the 
matter definitely. We cannot only get 
all that is coming to ourselves, but we 
can enable those who are our dependents 
to maintain the ‘showine’ we taught them 
was due the family station. 

“There’s a lot more to 
hetter talked over.” 


make the 
It’s only 


this: but it’s 














the Federal of Chicago, Mutual Reserve Fund, 
State Life of Indiana and Northern Central of 
Toledo. 

One of the weighty questions is the proper 
compensation of solicitors, as neither the in- 
dustrial nor ordinary methods are satisfactory. 
A flat commission will not get men. The pre- 
mium is too small. At this time the most 
practicable system seems to be advancing three 
times the premium and 25 per cent of the pre- 
mium each month thereafter, which means a 
commission of 50 per cent of the annual pre- 
mium. Thus, if a premium of $1 were writ- 
ten, the agent would receive $3 outright and 
25 per cent each month thereafter. 

"= 

Up to this time the lapse ratio of those com- 
panies giving it attention is not high. The 
class sought by solicitors are those securing 
small salaries. Several times industrial policy- 
folders give up their policies to take monthly 
payment contracts, because the latter go into 
effect at once and give more indemnity than 
industrial policies. 

The inroads on industrial insurance yet are 
not perceptible, and it will take a long time 
before there is any appreciable result. 











Solicitors usually try for 
first and then if they fail 
out the monthly 


ordinary policies 
to land them, bring 
payment contract. 
Ne 

The Michigan Mutual has the lowest rates 
of the monthly payment companies, and it is 
a question if they are high enough. They 
are loaded about 10 per cent more than its 
regular stock rates. No premium is taken 
for less than $1 a month. Inasmuch as the 
Michigan Mutual's premiums are the lowest, 
the following table is given to show how mucl 
indemnity $1 per month will buy: 


20)- Pay ment 20-Year 
End’ment 
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The Michigan Mutual, in explaining its 


action as to the issuance of monthly payment 
policies, says: 

“In offering to the public this provident 
form of life insurance the company believes 
it supplies a long-felt want and that its efforts 
will meet with the hearty approbation and ap- 
preciation of the discriminating people. Here- 
tofore old line companies have confined them- 
selves to the issuance of the time honored 
standard form of policies requiring either an- 
nual, semi-annual, or quarterly payment of pre 
miums, but the Michigan Mutual, desiring to 
extend its sphere of usefulness, has decided to 
enter a field heretofore unoccupied by old-time 
companies. - 

“The method of paying premiums annually 
or semi-annually is found to be burdensome to 
certain classes, noticeably clerks, artisans, me- 
chanics and the vast army of laborers who 
inhabit our cities, towns and farms: classes 
whose compensation is received in small 
amounts at frequent intervals. These persons 
are therefore deprived, under the regular form 
of policies, of the privilege of providing for 
their families’ future as is done by their richer 
and more fortunate neighbors, or if they at- 
tempt to provide for the future, they are either 
drawn into paying enormous rates for their 
insurance, disguised in small sums and frequent 
payments, or they are enticed into associations 
and societies. many of which offer insurance 
at an alleged low rate. but which guarantee 
nothing: associations which have no standing 
nor reliahility, and which are founded neither 
on scientific principles. business methods. nor 
honesty, and whose tenure of existence is in 
evitahlv brief and the disastrous to the 


insured.” 
set SS 
MANAGERS AND SUBAGENTS. 
Tn conducting a general agency there is al 
ways the problem of getting the right kind of 
men. 


end 


Considerable trouble and expense are 
involved in building up an agency corps that 
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produces business. Some managers take the 
ground that they are better off without any 
subagents. If an agency corps is built up to 
any size it means that the manager must give 
up a major portion of his time to his men and 
thus eliminate personal writings. A force of 
agents needs constant watching and stimulat- 
ing. They require direction, and the manager 
must originate and think for them to some ex- 
tent. He is the leader. 

A well conducted office with a clean corps 
of subagents is no doubt more preferable to 
a company than one where the personal busi- 
ness of the manager is the main inflow. In 
the first case when the manager dies or quits 
business the current flows on just the same. 
In the second instant there is a break. 

These two offices are well exemplified in 
every city of any size. Taking care of agents 
is a serious problem, and to handle them suc- 
cessfully requires strong executive ability. 
Some men who are superior managers prefer 
to write personal business and let subagents 
go, but their companies want general agency 
holdings. ; 

Strong personal writers who delight in the 
work would rather depend on themselves and 
what brokerage business they could swing than 
have the responsibility and care of agents. 


s&s S&S & 
NEW POLICIES THAT HAYE 
RECENTY BEEN ISSUED. 


The new twenty-year accumulation policy on 
the ordinary: life plan gotten out by the Berk- 
shire is as follows: 

No. Specimen. Age 35. 

Premium, $28.10. Amount, $1,000. 
This Policy of Insurance Witnesseth that the 


BERKSHIRE Lire INSURANCE CoMPANY, 


In consideration of the statements and 
agreements made in the Application for this 
Policy, which is hereby made a part of this 
contract, and in further consideration of the 
payment of twenty-eight dollars and ten cents, 
at its Home Office, in Pittsfield, Massachu- 
setts, to be evidenced by the receipt of the 
Company, signed as herein provided, and the 
payment of a like sum, so evidenced, to be 
made at said office on or before the 15th day 
of July, at noon, in every year during the life- 
time of the insured, and also upon the condi- 
tions stated upon the back thereof, does insure 
the life of David H. Livingston of Chicago, 
Ill., herein called the Insured, in the amount 
of One Thousand Dollars, payable at the of- 
fice of said Company in Pittsfield, Massachu- 
setts, to Sophie Livingston, wife of said David 
H. Livingston, or unto her Executors, Admin- 
istrators, or Assigns, upon proper receipt 
therefor and upon receipt and approval of due 
notice of the fact and cause of death of the 
Said insured, no premiums due being in de- 
fault, and surrender of this Policy to the Com- 
pany. 

Upon the failure to pay, when due, any an- 
nual premium after the third, this Policy shall 
thereby become paid-up for the amount stated 
in the table on the fourth page hereof; and it 
inay be surrendered, on any anniversary of 
its issue, for its Cash Value as provided by 
said table, upon the execution and delivery 
to the Company, at its Home Office in Pitts- 
field, Massachusetts, of a satisfactory release 
of all interests and claims to the avails 
thereof. 

This Policy shall not take effect until the 
first premium shall have been actually paid 
while the insured is in good health, and it is 
issued and accepted by the parties in interest, 
subject to the conditions, privileges and bene- 
fits stated on the second and fourth pages 
hereof, which are hereby made a part of this 
contract. 

This Policy shall be incontestable after two 
years from the date of its issue, provided the 
premiums shall be paid as stated herein and 
the conditions as to military and naval serv- 
ice are not violated. 

In witness whereof, the BerKsHIreE Lire IN- 
SURANCE ComMpPpANy has caused this policy to 
be signed by its president and its secretary, 
at its office in Pittsfield, Massachusetts, this 
15th day of July, A. D. one thousand nine 
hundred and one. 

wsesy Secretary. 
ears 





CONDITIONS REFERRED TO IN THIS POLICY, 


And Upon Which It Is Delivered, Accepted 
and Held. 


Modifications, Ete.—That no agent, or other 
person, except the president, vice-president, 
secretary, or treasurer of the company, has 
power to extend the time for paying a pre- 
mium, to issue a permit for residence, travel 
or occupation, or to bind the company by 
making any promise; that no such extension, 
permit, promise or waiver of any of the condi- 
tions of the policy shall be binding upon the 
company unless made in writing and signed by 
one of the officers named; and that no repre- 
sentation or information can be received or 
have effect which is not contained in the ap- 
lication for this policy. 

Payment of Premiums.—That all premiums 
are due and payable at the home office of the 
company in Pittsfield, Massachusetts, but will 
be accepted elsewhere when duly made in ex- 
change for the company’s receipt, signed by 
the president or secretary. The payment and 
receipt of any premium shall not continue this 
policy in force beyond the time when the next 
subsequent premium is made payable by the 
face of the policy; nor beyond the time when 
the next subsequent payment should be made 
in case other payments shall be substituted for 
those stipulated for on the face of the policy. 

Indebtedness—That the unpaid balance, if 
any, of the year’s premium and all premiums 
for which notes or credit may have been given, 
and interest or other obligations to the said 
company remaining unpaid, shall be a lien 
upon this policy, and shall be deduced from 








WHAT INSURANCE WILL 
PREVENT. 


It will prevent an aching heart upon the 
bed of death as you think—from where 
can bread come to feed my loved ones? It 
will prevent shame upon your brow and 
poverty in your home. It will prevent the 
relieving officer coming to your widow and 
children to take them in the paupers’ wa- 
gon to the Douglas County almhouse. It 
will prevent a thousand and one ills, and 
make you feel that you can look with con- 
fidence into the face of loved wife and 
children, of mother and sisters, and know 
in your heart that because you loved them 
you saved them the awful condition of be- 
ing a “destitute” family. 

Some men tell us they don’t believe in 
insurance, and that the world owes them 
and their families a living. I never argue 
with such men because I feel the world 
owes them a kicking, and I wish some one 
would do it right off !—Dean Fair. 














the amount at any time due and to be paid on 
account of this policy. 

Travel and Residence.—That the insured 
shall not, within two years after the date of 
this policy, without the written consent of the 
company, reside, travel, or visit outside the 
limits of the United States of America north 
of the tropic of Cancer, the Dominion of Can- 
ada, Europe and the Bermuda Islands; Dut 
inay make voyages upon the high seas, by the 
usual routes and means of conveyance, to and 
from ports within these limits. 

Risks Not Assumed.—That the insured shall 
not, within two years after the date of this 
policy, without the consent of the company in 
writing, engage, as an occupation, in blasting, 
mining, submarine labor, the manufacture, 
handling or transportation of inflammable or 
explosive substances, in service upon any rail- 
road or any steamboat or other vessel; nor 
make aeronautic ascensions; nor, at any time, 
without such consent in writing engage in mil- 
itary or naval service of any kind in time of 
war. : 

Assignments.—That the company shall not 
be held to have notice of any assignment of 
this policy until the original assignment, or a 
duplicate thereof, is filed in the company’s 
home office: that the company will not assume 
any responsibility for the validity of an assign- 
ment, and that before payment of the policy 
the claim of an assignee shall be subject to 
proof to the satisfaction of the company. 

Admission of Age; Right of Action—That 
the company will admit the ages of the in- 
sured and the beneficiary upon satisfactory 
proof; failing such proof, if either age shall 
hav been incorrectly stated, so as to cattse an 
insufficient premium, the amount of insurance 
or other benefit will be equitably adjusted. No 


v 





action shall be brought against the company 
under this policy after the expiration of two 
years from the time when the right of action 
first accrues, 
PRIVILEGES SECURED UNDER THIS POLICY. 

Grace 30 Days.—That after this policy has 
been in force one year, overdue premiums will 
be accepted within thirty days from the date 
the premium is due, the policy meantime being 
continued in force, and the premium unpaid 
being a lien upon the policy. 

Loans.—That the company, within sixty 
days after written application by the insured, 
will in conformity with its rules then in force, 
lend amounts within the limits of the cash 
surrender value of this policy, deducting inter- 
est in advance, at the rate of five per cent. per 
annum, provided: (1) That the policy shall 
have been in force three years, and that the 
premiums are fully paid to the end of the 
policy year in which the loan falls due; (2) 
that a valid assignment of the policy shal! be 
made as security: (3) that in any settlement 
of this policy all outstanding indebtedress 
must be paid. 

Appointing or Changing Beneficiary.—That 
the insured, subject to the rights of any as- 
signee, may, if the right to do so has been 
reserved in the application for this policy or 
amendments thereto, appoint a beneficiary, or 
beneficiaries, provided none be herein named, 
and also from time to time during the con- 
tinuance of this policy, may change the bene- 
ficiary or beneficiaries, whether named in the 
policy or not, by filing with the company a 
written and duly acknowledged instrument of 
appointment. Such appointments shall take 
effect upon the endorsement of the same on 
the policy by the company at its home office. 

Extended Insurance.—That after the pay- 
ment of three full years’ premiums hereon in 
cash, in case of default in the payment of any 
subsequent premiums, provided there is no in- 
debtedness to the company on account of or 
secured by this policy, the company, on writ- 
ten request and legal surrender of this policy 
within thirty days after the date on which such 
premium payment was due by the terms of 
the policy, and during the life-time of the in- 
sured, will issue a paid-up policy of term in- 
surance for the face amount of this policy for 
the term stated in the table on the fourth page, 
corresponding to the number of full years for 
which premiums have been paid in cash. 

Re-instatement.—That if default shall be 
made in the payment of any premium, this 
policy may be restored to full force within one 
year from the date of such default, upon sat- 
isfactory medical examination and evidence of 
insurability, in accordane with the rules of the 
company, and payment of all arrears, with in- 
terest thereon. 

Distributions of Surplus.—That distributions 
of surplus, payable in cash, will be appor- 
tioned to this policy, if it be in full force and 
if the premiums have been fully paid accord- 
ing to the tenor thereof, at the expiration of 
twenty years from its date and at the end of 
each period of five years thereafter, and the 
insured will have the following 


OPTIONS. 


1. To purchase with the apportioned surplus 
an annuity to be applied in reduction of future 
premiums hereon. 

2. To purchase with the whole or any part 
of the apportioned surplus, or of the cash sur- 
render value of the policy, or of both, pro- 
vided the amount so applied is $1,000 or more, 
an annuity or annuities as per tables of instal- 
ment options below. 

3. To purchase with the apportioned surplus, 
after satisfactory medical examination and 
evidence of insurability, paid-up participating 
insurance in addition to this policy. 

4. To make any annuity, purchased under 
option two above, payable to the insured or to 
any other person selected by the insured. 


INSTALMENT BENEFITS. 


Instalment Agreement.—The insured, with 
the power of revocation, shall have the right 
to elect that the payment of the avails of this 
policy, when due, provided the amount thereof 
is $1,000 or more, shall be in instalments in 
lieu of one sum. The company will, in such 
case, give in exchange for the surrender of the 
policy an agreement to pay its value in ac- 
cordance with such. of the instalment options 
stated helow as may be selected. If the in- 
sured has not so elected, nor directed other- 
wise, the beneficiary or beneficiaries herein- 
under may, when this policy has ‘matured, 
have the right to exchange it for such an 
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has not directed 


agreement. If the insured 
otherwise, the beneficiary under any such 
agreement shall have the right, with the power 
of revocation, to elect a successor as far as the 
right to receive instalments-certain is con- 
cerned, and also the right on any anniversary 
of the said agreement to commute for one sum 
the unpaid and not yet due instalments-certain 
provided for in said agreement. 

Upon the death of any beneficiary under 
such agreement without a successor being 
elected, and without direction otherwise by the 
insured, the value of all unpaid and not then 
due instalments-certain shall be commuted and 
paid in one sum to the estate of said bene- 
ficiary. Any commutation shall be upon a 3 
per cent compound interest basis. 

Every such election, or direction, to be 
valid, must be in writing, duly executed by 
all the parties in interest and acknowledged 
in form satisfactory to the company, must be 
filed at the home office and be endorsed by an 
executive officer of the company upon either 
this policy or the said agreement. 
Instalment Options Referred To 
Above. 


Instalments-Certain. Value of $1,000. 
Limited Instalments-Certain. 


Tables of 


If in 10 instz ilme nts, annually........$113.82 
os wp aware 81.33 
Se = me teansie 65.2¢ 
on * “ twenty 
of $50.00 and a twenty- first of....... 500.00 


Continuous Instalments. Value of $1,000. 


Continuous Instalments, the First Twenty of 
Which Shall Be Certain. 


be | 
Annual Annual 
Age Instalme a ioe. Instalment, 
$39 43 





The above instalment values will be in- 
creased pro rata for amounts applied in excess 
$1,000. 


This policy will have paid-up and cash-sur- 
render values at the end of each policy year 
as stated below, provided all the anuual pre- 
miums due have been paid in cash to that time. 

Table of paid-up and cash-surrender values 
referred to in the policy. 


“= 
Paid-up Paid-up 
Year insurance. Cash, Year. insurance. Cash. 
Me. wessevie $ 53 22 ee $332 $135 
Me ccseces 86 a ee woewes 360 204 
Sn. weweces 132 J? exces 393 230 
SE cance 155 i o> ae 413 257 
as 184 = eee 438 27 
ae 213 =. 463 301 
— —aXEr-- 243 I -- 503 340 
Dh: sesses 27 aa Me: éseses 530 265 
Se esstes 304 ee Me “ncices 556 390 
ba 


If extended 
in the policy, 


insurance is taken as provided 
the extension will be: 





At end At end 
of the Years. Days. of the Years. Days 
od year ......3 9 12th year ....12 7 
4th year ..... 5 0 13th year ....13 1 
Sth year ..... 6 4 lth ¥ auc 5 
Gth year ..... 7 6 Ith year ....12 3 
Tim Fear ..... 8 8 16th year ....13 11 
th year ..... 9 8 17th year ..14 0 
Sth year .....10 7 Sth vear ....14 1 
10th year ....11 4 19th year ....14 2 
lith year ....12 1 20th year ....14 1 

< 

The following are the rates on the Berkshire 
policy : 
Age. Prem Age. Prem. 
a eee 8 2 eae. 339.55 
WP eeceseseestccceses eS ere 43.45 
eae er OED wivtuidcud venearade 60.70 
Mt Manrdicccenasedwons Ue. WD - cancdecdeiwsioccoce 77. 








VARIOUS POINTS COMPANIES 
MAKE IN ADVERTISEMENTS. 


It is interesting to note the particular pre- 
which life company 
wishes to impress upon the insurance public 
Different minds 


dominating idea each 
in furtherance of its interests. 
different methods for bringing the 
companies dominated by them to the front. A 
pretty safe index of the points of advantage in 
either representing or being insured in a com- 
pany can be gained from its standing adver- 
tisements. 

Naturally, an officer in making up copy for 
an advertisement tries to bring out the one 
idea that impresses him as being liable to have 
the best effect on the public. Thus the Union 
Mutual of Maine 

To be faithful to policyholders and agents 
is the motto of the management of the Union 
Mutual. To serve all interests impartially. To 
treat all parties with consistent candor. To is- 
sue policies of pronounced liberality. To make 
all death payments with the utmost prompt- 
ness. To be fair in all dealings. Honest, 
capable agents can always have employment 
with us. 

The “points” most brought out in advertise- 
ments of life insurance companies might be 
stated to be as folows: 

Manhattan: The new policy guarantees ex 
tended insurance, paid-up values and loans at 
five per cent. 

Prudential : 


conceive 


says: 


The Prudential has the strength 
of Gibraltar; ordinary and industrial life in- 
surance policies. Both sexes. Policies easy 
to sell; amounts $15 to $100,000. 

John Hancock: Issues the most desirable 
forms of life, endowment, term and instalment 
policies. Annual dividends. Cash and paid- 








AGENT AND PROSPECT. 


Never apologize for talking insurance 
to a man. Recollect that he will get 
much more out of it than you do. Talk 
earnestly, sincerely and logically, and do 
not get things mixed. An agent should 
be weil informed on life insurance gen- 
erally, and his own company particularly. 
He should concentrate all his efforts on 
his business, as in this age the specialist 
makes the success. He should be well and 
neatly clad, for men are received as they 
appear.—W. M. Scott. 














up values. The most liberal conditions of any 
policy in the market. See our policies and 
terms before engaging elsewhere. Excellent 
agency contracts await good men. 

Northern Central: Has the cleanest and 
best contracts sold. Policies in amounts from 


$100.00 to $25,000.00. Payments monthly, 
quarterly, semi-annually or annually. 
Etna: The largest company in the world 


writing life, accident and health insurance. 

Pheenix Mutual: The old Phceenix Mutual 
Life Insurance Company of Hartford, Conn., 
issues the most popular forms of life insurance 
contracts of any company in the world. 

State Life of Indiana: Every policy is se- 
cured by a deposit of its entire reserve value 
with the State of Indiana, in accordance with 
the provisions of the legal reserve compulsory 
deposit law of Indiana. 

To insurance agents, examine the life an- 
nuity competitive contract of this company. An 
original method of securing a closer fraternity 
of interests between the agent and the com- 
pany. It gives the agent an opportunity to 
grow witk and share in the prosperity of his 
company as it grows and prospers. It enables 


the average agent to win a competency and 
become independent. 
Provident Life & Trust: In _ everything 


which makes life insurance perfectly safe, 
moderate in cost, and suitable to the needs of 
insurers the Provident is unexcelled. 

Evidence of the skillful and faithful manage- 
ment of this company is found in its exceed- 
ingly low expense rate, and the remarkably 
favorable rate of mortality. For the full period 
of its existence, the death rate has been only 
.61 of the rate indicated by the authoritative 
tables. 

Metropolitan: “The leading industrial in- 
surance company in America.” Is represented 
in all the principal cities of the United States 
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and in Canada. The payment of over two 
hundred and fifty death claims daily tells of 
~~ good it does. Insurance in force of over 
$700,000,000 attests its greatness and favor 
with the public. Permanent, profitable and pro- 
pressive employment. Agents wanted. Any 
honest, capable and industrious man, who is 
willing to begin at the bottom and acquire a 
complete knowledge of the details of the busi i- 
ness by diligent study and practical experience, 
can, by demonstrating his capacity, establis! h 
his claim to the highest position in the field 
It is within his certain reach. The opportuni- 
for merited advancement are unlimited. 
All needed explanations will be furnished upon 
application to the company’s superintendents in 
any of the principal cities, or to the Home Of- 
fice. No. 1 Madison Avenue, New York City. 
Kansas Mutual: Under the stringent life 
fnsurance laws of the State of Kansas every 
policy issued by the Kansas Mutual Life In 
surance Company is registered in the office of 
1 
1 








ties 


the superintendent of insurance, and 
deposit amounting to the full reserve on eacl 
policy is made with the State before the policy 
is delivered to the insured, thus furnishing 
absolute and unquestioned security. 

United States Life: Active and successful 
agents who desire to make direct contracts 
with this well established and progressive com- 
pany, thereby securing for themselves not only 
an immediate return for their work, but also 
an increasing annual income commensurate 
with their success, are invited to communicate 
with Richard E. Cochran, third vice-president, 
at the company’s office, 277 Broadway, New 
York City. 

National Life. U. S. A.: 
special act of Congress. 1868. 

Berkshire: All policies now issued by the 
Berkshire give to the insured all the advantage 
of the perfected non-forfeiture law of Massa- 
chusetts. 

Ohio Life: An Ohio company for Ohio 
neople, conducted strictly on a scientific reserve 
Dasis. under the stinulated premium law. 

Union Central: No fluctuating securities; 
largest rate of interest; lowest death rate. En- 
dowments at life rates and twenty payment 
guaranty policies specialties. Large and in- 
creasing dividends to policyholders. 


Incorporated by 


From a review of these advertising points it 
is plain to the most inexperienced that with a 
few exceptions the advertisements of the com- 
panies do not convey as much as they well 
might. From some advertisements it was im- 
possible to glean even enough to reproduce in 
this collection. And yet it might be asked, 
where can one be expected to find what a com- 
pany claims for itself if not in its advertise- 
ments? A new man trying to pick a company 
suited to his needs would have a hard task if 
he relied on the advertisements. A standing 
advertisement of an insurance company in- 
tended for the insurance world should be an 
official proclamation of the special advantages 
of representing or being insured in that com- 
pany. The advertising pages of an insurance 
paper should be of interest and value as show- 
ing just what each company claims for itself. 


SF SF SB 
LIFE AGENTS WRITE LETTERS 
ABOUT FAVORITE POLICIES. 


Life agents have written the special life 
number of THE WESTERN UNDERWRITER about 
their favorite contract and the one they think 
best adapted to the largest number of people. 
Some are herewith given: 

- 


M. J. Mooney of St. Mary’s, Ohio, manager 
of the Michigan Mutual, says: 


“The Michigan Mutual has no pet plans of 
insurance. The fact of the matter is that it is 
very difficult to urge any particular plan, be- 
cause of the fact that every plan presented 
has its advantage as well as its objections. In 
the main a policyholder is as well protected 
on one plan of insurance as another and no 
company will present a plan that it does not 
think is absolutely safe for the company. Life 
insurance companies are human institutions 
and not charitable. I am much more favorable 
to non- participating than to participating in- 
surance. In it there is no dividend delusions 
and in the hands of an unscrupulous agent it 
cannot be misrepresented. The bugaboo of 
jarge dividends and tontine investments should, 
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I think, be avoided. I have seen estimate 
made by some of the large companies in cline 
life insurance that would make a _ western 
cowboy blush.” 

Ne 


D. C. Hart, general agent of the Penn Mu- 
tual at Toledo, says: 

“The kind of policy I consider best for the 
largest number of people is the twenty-pay- 
ment life. This policy combines the elements 
of protection and investment, inasmuch as the 
cost is only a trifle more than the ordinary 
life, and at the expiration of twenty years the 
insured has his paid-up insurance for the face 
of the policy, and usually enough extra in the 
way of dividends to give him a small interest 
on the money invested in the contract. The 
twenty-year endowment policies are undoubt- 
edly the best and cheapest for those who can 
pay the premiums, but the average insurer can- 
not carry an adequate amount of protection 
under this form of policy.” 

= 

William V. Holley of Cleveland, manager 
of the Fidelity Mutual, says: 

“The twenty-payment life is usually consid- 
ered to be the best adapted to the ‘largest’ 
number of insurable persons, because the iarg- 
est number of insurable people are from be- 
tween the ages of 25 and 4o. Almost every 
man approached on the subject of life insur- 
ance will say: ‘I want a twenty-year policy.’ 
This I believe to be the result of education 
on the part of insurance agents, the majority 
of whom talk twenty-payment life. This I 
state as a general proposition and not be- 
cause I am prejudiced in favor of that par- 
ticular form. A policy which becomes paid-up, 
or on which the insured can secure almost, if 
not all, his money back in the way of a loan 
or cash value, between the ages of 45 and 60, 
is the one best for the majority. 

“1st. Because he has paid for his insurance 
during the productive years of his life and at 
the same time protected his family during 
that time against sacrifice of property, busi- 
ness, etc., in case he would be taken from 
them by death. This is the primary reason for 
taking insurance at all, for rich or poor. 

“2d. The premium represents an amount de- 
posited, on which the insured’s beneficiaries 
may derive a profit of from 4,000 per cent 
down. The profit decreasing in inverse ratio 
to the number of deposits made. 

“3d. The twenty years, we will say, have 
passed and gone. He has an estate built up 
of as many thousands as he has paid for, in 
spot cash. It has cost him in round figures 
(depending on age) $600 per each $1,000. If 
he does not need the money he can draw a 
dividend in most companies annually, which 
will net him about 3 per cent interest. If he 
does not need the money he can borrow about 
all he has paid in at a lower rate of inter- 
est than any bank will loan him, without asking 
anyone to go his security, and still his policy 
will stand for the amount less the loan and 
the interest, unless he repays the loan. 

“To sum up: 

“During the years he was making the annual 
deposits he was getting insurance in lieu of 
interest. 

“His estate stood to make a large profit on 
his investment. 

‘At the end of the time he could have about 
all his money, if he took advantage of the 
cash surrender value. 

“Or his estate would be worth in cash, at his 
death, $1,000 for every $600 he had deposited 
and he would get a fair rate of interest on 
his deposits besides. 

“Or he could take advantage of the loan 
value, getting the use of nearly all the money 
he had deposited and have his insurance be- 
sides. 

“This argument takes in the general propo- 
sition of twenty-payment life insurance in al- 
most all the ‘old-line’ companies, the results 
varying somewhat with annual dividend, ton- 
tine, or five-year dividend companies, a dis- 
cussion as to the merits of each being left to 
the several companies writing the various 
forms. 

“Personally, I believe in the following kinds 
of insurance for persons of various ages, as 
follows: 

Twenty-year endowment for ages 18 to 25. 
“Twenty-payment life for ages 25 to 40. 
“Ordinary life for ages 40 On up. 

“Young men want si mething for themselves. 
If the policy is taken in an annual dividend 
company most of them will allow him to leave 
his dividends to accumulate, he deriving a 








seth aks of about 4 per cent compound interest on 
his money at the end of the twenty years, and 
his family receiving the face of the policy and 
the dividends in case death should occur dur- 
ing the twenty-year period. If in a tontme 
company, where the dividends are held for 
fifteen or twenty years, the half premium re- 
turn feature should be added. 

“The advantages of a twenty-payment life 
policy I have already set forth. 

“When a man reaches 40 or over he should 
take all the insurance he can get for his money, 
so that ordinary life on the lowest participat- 
ing plan he can get is the best. 

“The best rule to go by is to figure on what 
you think is best for your man’s needs and 
purse, how much he can put into insurance. 
Then select one of the three plans named and 
drive the facts home to him and the chances 
are that if you believe in what you are telling 
him you can make him believe it and he will 
always be satisfied. It is well enough to have 
a favorite policy, but the one best adapted to 
the insured’s needs is the favorite one for him 
and the best one to place. The needs of dif- 
ferent persons in various conditions of life is 
what has made so many different forms of 
insurance policies and they are all good. as 
the Kentuckian remarked about the whisky.” 

Ne 

Charles M. Miller, associate general agent 
of the State Mutual, at Detroit, says: 

“T beg leave to say that I have no policy 
especially a ‘favorite’ to myself as a life in- 
surance agent. 

“However, I invariably endeavor to meet the 
wants of the applicant for life insurance in 
such a way as will bring about the very best 





A CONVENIENCE, 
A NECESSITY. 


Life insurance is not a necessity to a 
rich man, but a convenience. Life insur- 
ance provides out of his surplus savings 
a sum in ready cash sufficient at his death 
to pay debts and expenses ana without the 
necessity of selling property or promising 
investments at a loss, or it provides speci- 
fic bequests to friends, dependents, or 
charities, leaving the personal fortune un- 
diminished. Life insurance is a conven- 
ience to the millionaire, and he invariably 
carries it; but to the men of moderate or 
small means it is a necessity whose place 
no other system of saving can supply; 
and it is more, it is in itself a system of 
saving. A man may intend to lay aside 
a certain amount each year, but unless the 
saving is made obligatory he is apt to 
postpone or diminish the amount; but in- 
surance calls for a premium on a certain 
day, and what you must pay you generally 
find comparatively easy to pay. The con- 
trast is one of those indications which 
spell out the reason from details why one 
man is successful in business and the 
other is a failure. The need of one is the 
convenience of another, but the last pro- 
vides carefully, the other often neglects. 
—Traveler’s Record. 














and most satisfactory results to him. 

“Solicitors are sometimes too eager and al- 
low themselves to become narrow-minded and 
to look too closely to the commission they are 
to receive, regardless of the wishes of the ap- 
plicant and the final outcome. The true, hon- 
est solicitor should be able to see beyond the 
immediate commission. I always study my 
subject’s physical and social environments, 
take into consideration his age and income, 
family or other responsibilities and then advise 
the best policy that would fit his particular 
case. We never know the future of the appli- 
cant and we should be just as true to him as 
we would be were we ourselves to apply for 
insurance. A man of 20 who receives the pol- 
icy best adapted to his peculiar circumstances 
and grows to 40 or 50, if he is satisfied with 
the policy he took at 20, will hold that agent 
and his company as first choice. We cannot 
be too careful. 

“T would say to young unmarried men un- 
der ordinary circumstances, ‘take a twenty to 
thirty year endowment.’ I am not certain, 
fut I think there are more failures in business 
when men are from 40 to 50 than at any other 
time in life. A man of 22 takes, say a twenty- 
three-year endowment and eagerly looks to his 
asth year for success and generally reaps it. 
This money will do more than almost any other 
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toward tiding over the most interesting period 
of his life, and besides insures the conhdence 
of every acquaintance. 

“The young married man should carry even 
ordinary life if unable to carry limited pay- 
ment or endowments. There should be a law 
compelling men to carry life insurance as soon 
as they marry.” 

7 


E. E. Fitch, manager of the Franklin Life 
at Cleveland, says: 

“As to the three lines of policies, will say 
that | am aware that a great many of our so- 
licitors pick out one of these forms as a 
specialty. My opinion is that they are unable 
to select a policy which would be the most ac 
ceptable to the prospective insurer, taking in 
age, financial conditions, etc. 

‘For instance, a prospective insurer should 
want a twenty-year endowment policy at the 
age of 25, and the agent was accustomed to 
selling ordinary life policies only, that being 
his specialty, he would make a decided failure 
as he had not qualified himself to talk endow- 
ment features, while another agent would make 
a specialty of the endowment policy and his 
prospect was the age of 50, he undoubtedly 
would make a failure of closing his man. 

‘There is no set rule of selecting the three 
policies, excepting from the age and financial 
condition of the insurer. I have never allowed 
myself to form the habit of a routine business. 
I select the insurance for my prospect on one 
of the many forms issued by the company best 
adapted to the age and financial condition of 
the prospect, unless he has advanced the style 
of policy he wants and then I sell him that. 
The same argument that would induce a man 
of middle age, say 35 years, to buy an ordi- 
nary life policy, by one agent, if handled by 
some other representative would induce him to 
take a twenty-pay life policy. 

“As for arguments, I have none to offer, I 
take my blank application and sample policy 
contract, as I think best suited to the man, and 
if it suits, I fill out the application, have him 
sign, make my settlements and start for the 
next. Short horse and soon curried.” 

‘Ne 


H. P. Reager of Louisville, manager of the 
Germania Life, says: 

‘The twenty-payment life policy is the one 
which adapts itself to the largest number of 
people. It is no doubt the popular plan in my 
opinion, because it gives the most protection 
for the least money on the best possible plan.” 

7—e 

Charles E. Logan, general agent of the Con 
necticut Mutual at Cincinnati, says: 

“An ordinary life gives the greatest amount 
of protection for a given outlay, and with 
most men the need is for an amount greater 
than they can afford. Insurance begins its 
work after the insured is dead, and he who 
buys it to do this, and buys an ordinary life 
for the reason given, is never actuated by sel 
fish motives and is therefore a more persistent 
policyholder.” 

Ne 

Olmstead Bros. of Cleveland, managers of 
the National Life of Vermont, say: 

“Our experience indicates that the twenty- 
payment life policy meets the wants of the larg- 
est proportion of the general public. Our 
argument is that the rate is but little higher 
than for the ordinary life and gives the ad- 
vantage of a definite number of payments and 
a larger cash and paid-up value. We favor 
the twenty-payment life plan in preference to 
a less number of payments for the reason it 
furnishes more insurance for the premium that 
can be afforded by the largest number of peo 
ple. We sell a good many twenty-year endow 
ments where persons are not satisfied to have 
to ‘die to win,’ as they put it, and we prefer 
the twenty-year endowment to any _ shorter 
period for the same reasons that apply to the 
twenty-payment life.” 


Fred O. Paige of Detroit, general agent 
of the Mutual, says: 

“Of the three general forms of policies, or 
dinary life. limited payment and endowment, 
you ask which I prefer, and find easiest to 
sell, and what particular form do I think best 
adapted to the largest number of people, that 
is, the general public. In my experience I 
have found the twenty-payment life the most 
salable and most desirable form of policy for 
the insured. I am of the opinion that 75 per 
cent of the business written is upon this plan.” 
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B. R. STILLMAN, SECRETARY. 


4 JAMES NICHOLS, PRESIDENT. 
H. A. SMITH, ASST. SECRETARY 


National 


Fire Insurance 





ORGANIZED 
NOV. 27, 1871. 











Company of Hartford, Conn. ux» 





Capital Stock, all C ash.. es .. $1 ,000,000.00 

Funds reserved to meet all L iabilities.. coweece «+ 2,317,909 63 

Net Surplus over Capital and all Liabilities. . 1,533,879.7 | 
ait ee ee Se BE cccskninididecsiesdkeiteks akin -+--$4,851,789.34 | 


Western Department, Chicago, Ill. : 
FRED S. JAMES, GENERAL AGENT. 
GEORGE W. BLOSSOM, Ass’T GEN'L AGT. 
Cuas RICH4AROSON, 20 Ass’T GEN'L AGT 


THE FIDELITY & CASUALTY COMPANY, 


97 TO 103 CEDAR STREET, N. Y. CITY. 








tan oss eae atlas rh ea a $ 4, 106,243.50 | 
EE ctbctheskdeaa hes aeeteneeks 928,838.15 | 
rer POPP rrr errs tre 12,669,409 09 


CasuaLTy INSURANCE SPECIALTIES. 

FIDELITY—Bonds of Suretyship for persons in positions | 
of Trust. 

CASUALTY—Personal Accident, Burglary, P’ate Glass, 
Boiler, Elevator, Employer's, Landlord's and Team's 
Liability. 

OFFICERS: 
Grorce F. Sewarp, President. 
Rosert J. HILwas, Treas. and Secv. Henry Crosser, Asst. Secy 


BRITISH AMERICA ASSURANCE COMPANY 


Established 1833. 








FIRE AND MARINE. 


HEAD OFFICE, : - TORONTO, CANADA. 





UNITED STATES BRANCH. 
Ist Jauuary, IfO!. 


ee .o +++ 1,310,063.19 
852,184.34 


RE Se Fee eee 

Liabilities..... nia 

Net Sarpias.............. culnads 457,878.85 

HON. GEORGE A. COX, presivenr. J. J. KENNY, vice-presivenr. 
W. T. BLACKWELL, supr. oF acencies 








OF NEW YORK 


| want the best men obtain- | 
able for several pieces of | 

H9 excellent territory—and are Oy 
willing to make mighty | 
| 





interesting propositions to 


‘i>, good men. ai 
im. 1 
a, 75 

ADDRESS , 
W. B. LANE, Second Vice-President, 
| 66 BROADWAY, N. Y. CITY | 


Every conceivable form of Life Policies 





A “MILLION DOLLAR" omanastes 
FIRE INSURANCE 


GIRARD conratw. 


OF PHILADELPHIA, PA, 


ASSETS $2,078,168. 


Organized 1853. Surplus $1,029667, 


This old and well-known institution has justly acquired a national repu- 
tation for fair and honorable dealing. Agents needing 
companies should address 


WM. E. ROLLO & SON, 


MANAGERS WESTERN DEPARTMENT, 


210 LA SALLE STREET, CHICAGO, ILL. 


SUN 
INSURANCE 
OFFICE 


OF LONDON. 





OLDEST IN THE WORLD. 





LONDON 
ESTABLISHED A.0.1710. 


| Chief Office in the United States, No. 54 Pine Street, New York. 


1goth YEAR OF ACTIVE BUSINESS EXISTENCE. 
| WESTERN DEPARTMENT, 171La Salle St, CHICAGO, ILL. 
FTAGENTS WANTED. 





Royal Union Mutual "20 
Life Ins. Co. 


SIDNEY A. FOSTER, 
Secretary. 
Des Moines. 


The lowa Law Absolutely Protects the Insured. 
Liberal Policies. 


Highest Interest Rate. 


lost 


Largest Cash Settlements. 





STAUDT & COLE, state acrTs., 
CANTON, OHIO. 





You cannot afford to spend your time selling Life Insurance 


without knowing what we have to offer. 





GHARTERED i866. 


THE HARTFORD LIFE 


INSURANCE COMPANY, 
HARTFORD, CONN. 
33 Years’ Successful Business. 


Every desirable form of up-to-date contract is issued by this old and sterling 
Company. All rates and values guaranteed in the contract. 


“RESULTS ARE BEST PROOF.” 
Eighteen and One-half Million Dollars paid in Benefits. 


Ratio of Assets to Liabilities, $142 to $100 





First-Class Contracts and Al Territory for Business Producers. 





3EO. FE. KEENEY, President. CHAS, H. BACALL, Secretary 





THE WESTERN UNDERWRITER. 











INSURANCE BROKERS. 
E. J. SUMMERHAYS & CO. 


Fire Insurance Brokers, 
84 ADAMS 8T., CHICAGO. 
Snonsante placed on Mercantile and Manufacturing Risks 
in any Location; correspondence solicited. 





ARTHUR KELEVE. 
Broker and Underwriter, 
Handler of Surplus Lines, 
80-82 William Street, New York City. 
York 


Kepresenting First-Class New 


Stock Companies. 





We make a specialty of writing Fire 
Insurance on risks that local agents 
cannot provide for in their own 
agencies. Liberal commissions. 


C. A. VAN ANDEN & CO,, 
164 LA SALLE STREET, - CHICAGO, ILL, 





J. eH. LEIDING, 


FIRE INSURANCE, 
Masonic Temple, N.E.Cor. 3rd and Walnut, Cincinnati, Ohio. 
Telephone Main 2712. 

ROYAL EXCHANGE ASSURANCE, London, Eng. Est. 1720. 
Losses paid over $183.000,000. NATIONAL FIRE INSURANCE 
Co., Allegheny, Pa. Net surplus, $171,524.19. FIDELITY 
& CASUALTY CO., New York. Plate Glass, Elevators, 
Boilers and Employers’ Liability. GERMAN FIRE of 
Pittsburg. CONCORDIA of Milwaukee. 





Surplus Lines for Agents 


Western Consolidated Underwriters 


FIRE and 
Marine /Suranice, 


160-162 Washington Street, 
CHICAGO, ILL. 
Assets, $158,250.28 Unpaid Losses None. 


Shall be pleased to write Lines on Surplus Business. 
Correspondence Solicited. 


E. LITTLEFIELD & CO., 


MANAGERS. 











BEFORE SIGNING A CONTRACT 
Don't Fail To See 
Ferguson Bros., 
General Agents for Northern Illinois, 


THE PRUDENTIAL INS. CO. OF AMERICA. 


(Ordinary Department.) 
407 Merchants’ Loan and Trust Bidg., Chicago. 
SPECIAL AGENTS for Chicago. 
DISTRICT AGENTS ‘°F outside 


territory. 


LOCAL AGENTS everywhere. 


WANTED 





C.J. RUSSELL & CO. 


ESTABLISHED 1690. 


General Insurance Agents & Brokers, 
177 LA SALLE STAEET, 
CHICAGO. 

We Make a Specialty of Placing Agents’ Brokerage 
and Surplus Business. Reliable Stock Companies. 


CORRESPONDENCE INVITED. 


S. 


LI 


Adjuster of Fire Leases, 
29 Evciip AVE., Room 10, CLEVELAND, O. 
Telephone Main 1996. 


F. E. BIGDEN, 
Insurance Adjuster, 


45 La SALLE STREET, ROOM 306 
Telephone Central 856. 


INSURANCE LAWYERS. 
White, Johnson, MeCastin & Cannon, 


Counselors at Law, 
1416 to 1421 Williamson Bldg., Cleveland, O 





CHICAGO. 








SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 





H. J. Booru, KEATING, Gero. 8S. PETers. 
BOOTH, KEATING & PETERS, 


Rooms 7, 8, 9 Boarp oF TRADE, 
Telephone 784. CoLuMBTs, O40. 
Special Attention given to Insurance Law. 


CRANE, NORRIS & DREW, 


Attorneys and Counselors, 


1003-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation. 


HOWARD & HANDLAN, 
Attorneys at Law. 


Special Attention to Law of insurance. 
WHEELING. West VIRGINIA 











T.B.Paxton, J.W.Wariington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 


Attorneys and Counselors at Law, 
UniTep Bank BUILDING, CINCINNATI, OHIO. 
Special Attention to Insurance Law. 


P. P. LEWIS, 


Attorney and Counselor at Law. 

Offices, Union Deposit Bank Building, Steubenville, Ohio. 
Notary and Sten eraphe rin Office. Fire, Life. Accident and 
Liability Insurance Litigation a Specialty Unquestioned 
references given 


LOCAL AGENTS. 


CAIRO, ILLINOIS. 
H. H. CANDEE & SON, - INSURANCE. 


ESTABLISHE D 1858. 
Special facilities for placing large lines on LUMBER at the 
mills in Southern States. 


C.A. FARNHAM & CO., 
4TH AND VINE Sts. Cinc INNATI, OnI0. 
Fire, Marine, Tornado, Rents, Plate Glass, Accident, Boiler, 
Elevator, Employers’ Liability and Bonds. 
Correspondence Solicited. 














M. BUCHMANN. A. W. PARSONS 


BUCHMANN, PARSONS & CO., 
Fire "Insurance. 
Correspondence Solicited, Lines Large or Small. 
401-2-3 GaRFIELD BLDe., CLEVELAND, OHIO 


THOMAS H. GEER & CO., 
General Insurance, 
158 Superior STREET, CLEVELAND, O8IO0. 
Members of the Ohio Association of Local Fire Insurance 
Agents 


0. M. STAFFORD, GOSS & CO., 
BROADWAY AND WILLSON AV ENU ES, CLEVELAND, On10. 
The largest Agency Beene. oy for large lines. 

) Woodland and Willison Aves., 
Branch Offices: 7 nowntown Office: Century Bldg. 











FRED P. THOMAS & CO., 
General Insurance, 
STANDARD BuiLpine, No 53 Evciip AVE.,CLEVELAND, O. 
Special Facilities for placing large lines in best E nglish 
and American Companies. Correspondence solicited. 





WANTED DISTRICT MANAGERS. 


The GERMANIA LIFE Insurance 
Company of New York want six Dis- 
rict Mana gers in Ohio. To good men 
good contracts will be given. Communi- 
cations strictly confidential. 

The Germania will shortly issue all 
modern and up-to-date policies, and so 
put an agent in position to meet all 
honest competition. Address 


P. FEINKNOPF, State Manager, 


OHNSTON BUILDING, CINCINNATI, OHIO. 


BARKER, FROST & CO., 
General Insurance Agency, 
411 Mapison SrTReeEt, TOLEDO, Ox10. 
Facilities for carrying largelines. Grain linesa specialty. 


TREMAINE, DRAPER & CO., 
General Insurance, 
2u4 Superior STREET, ~ CLEVELAND, O8IO. 
Facilities for placing large lines unsurpassed. 
CORRESPONDENCE SOLICITED. 








THE McGILLIARD AGENCY CO. 
Place Surplus Lines. 


Correspondence with agents 


solicited. Indianapolis, Indiana. 





FRANKLIN’S INSURANCE SUPPLY 
HOUSE, 


Newark, 





Send 10 cents for sample policy of forms 


Ohio, Experience in fire insurance, 13 years. 





1901 


Western Mutual 


FIRE INSURANCE CO. 
OF URBANA, O. 


WRITES OHIO BUSINESS ONLY. 


Fifty-Five Years Continuous and Successful Operation. 


1846 —THE— 


W.R. ROSS, President. C. A.ROSS, Secretary, 
E. T. O’KANE, Special Agent. 





KIneorporated April 17, 1876. 
Began Business October 2, 1876. 


The Central Manufacturers 


MUTUAL INSURANCE CO., 


VAN WERT, O. 
Liability of Members to Assessment $475,001.43 
Total Cash Assets $117,126.73 
Net Cash Surplus $64,945.59 


H. V. OLNEY, Pres. F. W. Purmort, Sec’y and Treas, 





1876. 1901, 
STRONGER AND BETTER THAN EVER. 


TheOHIO MUTUAL 
FIRE INSURANCE CO. 


An Agency Company Confined to Ohio. 
CASH SURPLUS, - - $57,530.78 
‘‘Maximum Security—Minimum Cost.’’ 


J.R. VERNON, Prest. J. AMBLER, Secy. 





CHARTERED 1851, 


Richland 


Mutual Insurance Company, 
' MANSFIELD, OHIO, 


DIRECTORS: 
N. 8. Reed, J. W. Jenner, 
J.C. Larwill, 
H. R. Smith, 


W. W. Cockley, 
G. A. Clugston, A.C, Cummins, 
H. C. Hedges, J. A. Rigby. 
Assets, $1,600,000.00, 


HM. B. SMITH, Pres’t. R. SMITH, See’y. 





J. W. Waaner, Pres. J. M. Cook, Sec'y. 
INCORPORATED 1873. 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 
MANSFIELD, OHIO. 





Premium Notes, $470,079.00 
Net Cash Surplus, 823,731.50 


BUSINBSS CONFINED TO OHIO. 





Health Insurance Exclusively. 


Gustav W. Liirman, Prest. Samuel R. Barr, Vice-Prest 
J. Bannister Hall, Sec’y-Treas. 


National Indemnity & Insurance 
Company of Baltimore City. 





CAPITAL $100,000.00. © SURPLUS, $38,000.08. 
RELIABLE AGENTS WANG 











THE WESTERN UN ee 





PROVIDENT LIFE AND TRUST GO Tue "WTER-STATE LIF 


MBURANCE IN FORCE, e e $134,201,324.00 
apetTs, - + = = 2+ 2+ + «© + 43,009,633.21 : 


In which makes om Insurance — —— + ° 
Pn ere nce perfectly Home Office: . E. cor. Fourth and Elm, Cincinnati, Ohie. 
me RCL Ee et aie = 
of mortali' For the Toll << of is existence, the death rate hee The company operates upon the mutual principle. Chartered and authorized um 
myth = 61 of the rate indicated by the tables. Scan eter EDS een, REA eee me 
Correspondence with Agents eae awe 
WILLIAM D. YERGER, Gencaat Aocnt Weevenn Owro. THE HICHEST STANDARDS. 
oe RE. qd — way ee SUING, Creclaman, GueD. ‘The company tssues al! forms of legitimate insurance contracts, such as term, limited 
» Generar Acent Eastrean Ono, payment life, endowment and debenture policies. 
706-710 GARFIELO SUILOING, CLEVELAND, Gwe. 
JAMES W. JANNEY, Genenat Aacnr. | Extraordinary inducement to Agents 
826 MARQUETTE SUTLOING, On002a0. ; Will be made to a limited number tooperate in Ohio. None but men of me 
BASSETT 4&4 REESE, Geuenm, Acsure, . tag and good record desired. Address the AGENCY DEPARSMENT. -_ 


+ Massachusctts Mutual Life Insurance Co." 


ices INCORPORATED 1851: 
Assets Jan. 1, 901, $26,245,622.04. Liabilities, $23,920,986,53. Surplus, $2,324,635.51. 
Definite paid-up and cash wanes: written in every polloy. 
A. HALL, President. BNRY M. PHILLIPS, Secretary. 
CINCINNATI OFFICE: 201 Johnston Bullding. ° FF. €. CROSS, Manager. 


CHICACO OFFICE: 319 Merchants Loan & Trust Building, SMITH & BISHOP, = Managers. 


The State Life Insurance Company | Mutual Reserve Fund Life Association, 


INDIANAPOLIS, INDIANA FREDERICK A. BURNHAM, Prarsivenr. 
ARDREW M. SWEENEY, SAMUEL QUINN, WILBUR &. WYNN, 
President ¥.-Pres. and Supt. of Agents x y and Actuacy 


—"— BIGHTY-ONB THOUSAND POLICY-HOLDBRS., 
UNPARALLELED RECORD 
a vein TOTAL ASSETS, $12,264,838.21. 
































Sarplus 


oonane THE TWENTIETH ANNUAL STATEMENT 
ior 1e0e, SHOWS THAT THE 1900 BUSINESS BROUGHT 


Be he TO 
4 ts. Ant ase in Income, 
“ Paseay $671,370 ET $261,775 | Am Increase in Asse mn Increase in 
Deposit with State of Indiana for Protection of ail its Policyholders An Increase in Surplus 
A HALF MILLION DOLLARS AND 


reserve value with the State of Indiana, ia 
ect ak ES 2 Fe ee as bescdh tae of intone. An Increase in Insurance in Force. 


NSUR. GENTS Examine the Life Annuity Competitive Contract of this Company. An 
ms —__ ¥ original method of souuving alesse fraternity of interests between 


Gomapictay of bis Oamumaay 62 it grows and prowpere © itenables the average agent to min acum NET SURPLUS, $1,187,617.68. 
petency and become independent. WRITE FOR PARTICULARS. ‘ , , al Te 
The Company bas desirable territory for capable men. Coatrects direct with the home office. Total Death Claims Paid since Organization, over Forty-five Million Dollars. 


ABILITY STABILITY, LIBERALITY, MUTUALITY. 


Do you realize how masterful is the management, how great is the strength 
and how broad is the plan of 


THE MUTUAL LIFE INSURANCE COMPANY OF NEW YORK, 


RICHARD A. McCURDY, President? 











On the 1st of January, 1901, the assets of The Mutual Life were larger by $35,646,000 than the net cash 
assets of the United States Government, including the $150,000,000 of gold reserve. 


Total cash assets of the United States Government, January 1, 1901 $290, 107,072 
Assets of The Mutual Life for the protection of policy-holders, January !, (90/ $325, 753,152 


The Mutual is the strongest, largest, most progressive Life Insurance Company in the world. Its assets 


are Clean and well invested. It issues the most attractive and desirable policies. There is no better com- 
pany for which competent and reliable men, who are not rebaters, can work. Experienced agents 


may address 
GEORGE T. DEXTER, Superintendent of Domestic Ageacies, Home Office. 



































GENERAL GASUALTY. 
PW Yo Gen.Aj oe Cleveland. 
PRED RAUB Gen. Ag. 
Clastenat. 




















CASUALTY 


AND-+—<——_ 
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UN lO COMPANY 


Wainwright Bidg., ST. LOUIS, MO. 























Individual Accident, Health 
and Plate Glass Insurance, 
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ROLLA V. WATT, Mgr., 


Darife Guest Pepastanant+Oatttarnia, Oregon, 
ashington, Utah, Ida Idaho and Arizona, 
SAN FRANCISCO, CAL. 
JNO, TENNEY, 
R. EMORY WARFIELD, 4 +s Mgr. 
ine pelewem, Mary- 


on New 
Virgina Ca Dist. of 
es Waa Wi —- nia. 





ROVAL INSURANCE BUILDING, 
= Walnut Street, PHILADELPHIA. 
RGE W. LAW. 


me'LAW BROTHERS, Mgrs. 


| Por 

| ‘Western rtment — Iilinois, Ohio, Indi- 
| ana, M n, Iowa, Kansas, M iseouri, 
| 

| 








Minnesota, nsin, N. Dakota, S. Da- 
_ kota, Nebras ka, Colorado, ‘Wyoming. 

~ ROYAL INSURANCE BUILDING, 
2989 Jackson Street, CHICAGO. 











“The Leading Fire Insurance Company of the World.” 
FIRE ——— TORNADO. 


ROYAL 


Insurance Company. 
CHARLES HL LAW, MANACER _.... em. 


106 EAST THIRD STREET, 
Ground Fieor. Masonic Temple. 





© ¥. SHALICBORS, Manager, 
For the New York Department 


GEO. M CONT, Ase’t Mgr., 


FREDKH. W. DAY, 2né Ase’t Mer., 
Royal Insurance Bldg. , 50 Wal) 8t., New York. 





GEORGE P, FIELD E. B. COWLES, 


FIELD & COWLES, Mgrs., 
For 


Massachusetts,Connecticut, New Hampshire, 
¢ Island, Vermont, _ 


85 WATER erect 





OSTON, ar, 





JNO, B, CASTLEMAN, A. G. LANGHAN, | 
BRECKINRIDGE CASTLEMAN. } 


BARBEE & CASTLEMAN, Mgrs, 


Seuthern De Pan... eg od 
see, Georgia, | Florida, South Carolina, | 
bama, Mississippi, Texas, ee } 
isiana, Oklahoma, Indian Territory. 

LOUISVILLE, KY. | 


CINCINNATI BRANCH. 














Western Salvage Wrecking Agency, 


Mandlers of all kinds of 


FIRE AND MARINE SALVAGE. 


Nos. 207 and 209 Madison Street, 


CHICAGO. 


SAMUEL GANS, Manager. 


Long Distance Telephone, 
Main Express 275. 





THE EZEKIEL & BERNHEIM GO 
SALVAGE WRECKERS 


AUCTIONEERS and APPRAISERS 


SALESROOMS and WAREHOUSES, 
No. 334 Main Street. 


CINCINNATI, OHIO. 


Evexy facility for handling merchandise of all descriptions. 
Cc. EK. ROTHSCHILD, Special. Long Distance Tcicphone [ain 1368. 
G@ Adjusters will please telegraph or telephone at our expense. gD 








Accident 
and Health 
Policies. 


LOW RATES. BEST COMMISSIONS. 


Soko MGA 


oe wew VORA. 





LARGE BENEFITS. 





Aesets, - + $899,232. Surplus, - + $388,441. 





KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 


Cc. E McBnrin:, President E. G. RopINnson, Secretary 


The National Masonic Provident Ass’t. 


MANSFIELD, OHIO. 
Incorporated 1390. 


WEEKLY INDEMNITW 


$3.80 te $30.00 for Sickness. $4.00 to $60.00 for Accident. 
PROVISION FOR AGE. 


Is the only Company that has ever made a continwous success of the sick 
benefit business. 


SOLICITORS WHO ARE MASONS WANTED. 
Mee-Masens Accepted when properly recommended. 





THERE ARE FEATURES IN THE FIFTY-THIRD 
« ANNUAL REPORT OF 


THE PENN MUTUAL LIFE INSURANCE COMPANY 


OF INTEREST TO ALL ENGAGED 
IN LIFE INSURANCE WORK..... 


A COPY ON REQUEST. 


The Penn Mutual Life Insurance Co., 


%21-3-5 Chestnut St., Philadelphia. 











LONDON GUARANTEE AND ACCIDENT CO. 


(LIMITED) 
oF LONDON, ENGLAND, 


HEAD OFFICE—MANHATTAN BUILDING, | 
CHICAGO, ILL. 
A. W. MASTERS, GENERAL MANAGER. 


—_—_— 


Individual Accident, Employers, General Lie 
bility, Workmen's Collective, Eleva 
tor and Teams Insurance. 





OnoamizED 3369. 





CONKLING, PRICE AND WEBB, 
Gen’l Agents Ililocis, Missouri ané indiana, 
New York Life Biag., Chicago. 


CHAS. L. RAYMOND, 
Gen’) Agent Michigan, 1229 Majestie Ci 
Detsoit. | 
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